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New Car and Truck Sales 
Gain in May Over April in 
First 16 States to Report 


R. L. Polk & Co. Estimate Entire May Sales About 
131,700 Units, an Increase of 12.87 


Per Cent. 


Over Ann 


Detroit, June 13. rm of new passenger and commer- 


cial automobiles during May 


showed a gain over the pre- 


ceding month in states from which reports are available, 
according to R. L. Polk & Co. 


Sales of new passenger cars in® 


sixteen states, representing 27.8 per 
cent. of the entire country, reached 
36,631 units. On this basis, the Polk 
company estimates that total sales 
throughout the country during May 
were 131,700 units, an increase of 
12.87 per cent. over April sales of 
119,540 units, and a decrease of 46.80 
per cent. under May, 1931, sales of 
247,727 units. 

Truck sales in fifteen states, rep- 
resenting 27 per cent, of the entire 
country, totaled 4,848 units, pointing 
to an estimate of 18,000 units for the 
total sales in the whole country 
during May. This estimate shows a 
2.52 per cent. increase over April 
sales of 17,510 units, and a decrease 
of 46.24 per cent. under sales of 
33,496 unite 1 in May a year ago. 


PICK-UP IN AUTOMOTIVE 
PLANTS ACTIVITY SEEN 
IN NEWARK, N. J., AREA’ 


Newark, N. J., June 13.—Increased 
activity is noted in certain types of 
automotive manufacturing plants in 


this section, @ 
The Hatfield Wire and Cable 
Company plant in Hillside, manu- 


facturer of Rubber covered wires, 
according to Max Wachstein, a 
partner in the firm, anticipates put- | 
ting on a night shift early in the 
fall. The plant is working five and 
one-half days a week, which is a 
normal schedule for operations. Mr. 
Wachstein also says that no one in 
the plant has been discharged for | 
lack of work. Me reports that the | 
firm’s Hackettstown plant is up- 
usually busy and is at present work- 
ing night and day shifts. 

The perfection of a new process 
for treating steel, wherein low car- 
bon and inexpensive steels are hard- 


(Continued on Page 6) 


U. S. COURT WILL 
HEAR BAUSCH SUIT 
VS. ALUMINUM CO. 


New Haven, Conn., June 13.—The 
United States District Court in this 
city has set July 18 as the date for 
hearing the $9,000,000 triple damage 
suit brought by the Bausch Machine 
Tool Company against the Alumi- 
num Company of America for viola- 
tion of the anti-monopoly laws. 

The war claims division of the 
Department of Justice is also inter- 
ested in this case because the United 
States government has a claim of} 
$1,500,000 against the Aluminum 
Company of America for alleged 
overcharges on wartime purchases 


AUBURN CONNERSVILLE. 
PLANTS ON SCHEDULE 
OF SIX DAYS PER WEEK 


Connersville, Ind., June 13.—Pros- 
perity returned to this city with a 
will today when more than 1,400 
men returned to a full six-day-a- 
week schedule in the factories of the 
Auburn Automobile Company and 
the Central Manufacturing Com- 


pany, an affiliated plant. 

Both plants have been operating 
on conservative production schedules 
since the fitst ofthe year. Today 





the city was humming with renewed 
activity. The first large contingent 
of men was returned to their jobs 
earlier in the week. Long lines of 
workmen formed at the gates of 
| both factories waiting for badges 
and assignments, as production lines 
were being speeded toward capacity. 
Auburn officials said production 
would reach eighty-five Auburn 
|Straight eight cars daily within 
five days’ time and that this 
number would be increased to 126 
daily within the next twenty days. 
| Practically every department is now 
working on an overtime basis and 
several departments are operating 
night shifts. The Central factory's 
| schedule has now reached seventy 
automobile bodies daily, and plans 
| call to increase production to 100 
daily within the next three weeks. 
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S. A. Ek. Summer Meeting Gets 
Down to Work at White hite Sulphur 


TODAY'S S. A. E. 
PROGRAM 


10 A. M.—Auditorium 


Motor Truck and Motor Coach 

M. L. Pulcher, chairman. 

“Power Brakes for Trucks and 
Trailers—Air Type,” S. Johnson, 
Jr., Bendix Westinghouse Auto 
4ir Brake Company. 

“Power Brakes for Trucks and 
Trailers—Vacuum Type,” R. P. 


Breeze, Bragg Kliesrath Corp. 


8.30 P. M.—Auditorium 


Semi-annual business session. 

President A. J. Scaife in the 
chair. 

Headlight Session 

H. M. Crane, chairman, 

“What Can Be Seen With 
Headlights,” H. C. Dickinson, 
Bureau of Standards. 

“Development of Fixed-focus 
Headlight Equipment,” R. N. 
Falge, General Motors Corpora- 
tion, and W. C. Brown, General 
Electric Company. 


a) RISING CURVE IN SALES 


SHOWN BY CHEVROLET 


Detroit, June 13.—Chevrolet deal- 
ers reported sales of 48,218 new pas- 
senger cars and trucks in May, or 
within 200 units of domestic produc- 
tion for the month, W. S. Knud- 
sen, president and general manager, 
reports, 

In the first ten days of the 
month dealers reported sales of 13,- 
870 units.. In the second like period 
the total advanced to 16,227 units 
and in the last period it climbed to 
18,121 new cars and trucks. This 
entrance into June on a rising 








__(Continae ued on Page 6) 


BIG INCREASE 


IN NEW DEALERSHIPS IN MAY 


Detroit, Mich, June 13.—Nine new direct dealers and 
105 new dealers (formerly known as associate dealers) were 
added to the distributing organization of Dodge Brothers 
Corporation, division of Chrysler Motors, during May, 1932, 
according to a report issued today by A. vanDerZee, general 


sales manager. 

The report also states that a total 
of 370 dealers and thirty direct 
dealers were added from January 1 
to May 31. 

The nine new direct dealers 
Signed during May are as follows: 
Bonfield Motor Company, Michigan 
City, Ind.; McGlauchlin Smith Mo- 
tor Company, Beloit, Wis.; the C. 
H. Black Company, Lima, O.; Os- 
tenberg Motor Company, Salina, 
Kan.; Jacob L. Pete, Ely, Minn.; R. 
M. Ridgley, Donora, Pa., and Wil- 
liam F. Schmitt, Sharpsburg, Pa. 

Dealers added during May, grouped 





of aluminum by government con- 
tractors. 





A. D. N. Letter Contest Rules Broadened—See Page 4 


according to regions, follow: At- 
_lanta—Marshall Bize, I Bize, Inc., St. Peters- 


oo a 


burg, Fla.; Nixon Butt Packard 
Company, Orlando, Fla.; Reaves} 
Rush Company, Inc., Greenville, 


S. C.; M. W. Cartwright, Gastonia, | 
N. C.; 


Company, Concord, N. C.; Hill] 
Black Motor Company, Clarkes- 
| ville, Ga.; W. L. Stamey, Travelers 


Rest, S. C.; Boaze Motor Company, 
Lexington, N. C. 

Chicago—Harwick Auto Company, 
Winona, Minn.; Page Motor Com- 
pany, Westhope, N. D.; Mill Motor 
Sales Company, Inc., Oak Park, II1.; 
Anderson Bros. Motor Company, 
Berwyn, Ill.; Tourist Garage, Fran- 


(Continued on Page 10) 





IN THREE MAY PERIODS, 


|creased over 300 tons weekly, and 


Auto Supply and Repair | 


| 
| 


| 





| Patesenes Use Owe Case to os 6 ile Trip; William B. 


Stout’s Paper on “What the Motor Car Could 
Be”’ Opens Technical Sessions 





By WILLIAM C. CALLAHAN 
News Editor 
White Sulphur Springs, W. Va., June 13.—Automobiles 


have struck another body blow at railroads, with the result 
that the majority of members of the S. A. E. are coming to 


| this year’ s summer meeting by 


LYCOMING STEPS UP 
PRODUCTION: PUTS ON 
2,000 MORE WORKERS 


Williamsport, Pa., June 13.—Pro- 


|duction schedule of the Lycoming 


| announced today. 





Manufacturing Company here has 


|been raised to 3,000 straight-eight 
land 12-cylinder automotive engines 


officials of the company 
Several depart- 
ments are now on double shifts. 

More than 2,000 men have been 
put back to work in the factory here, 
it was said, as every effort is bent 
toward increasing production to ca- 
pacity, 

Foundry pourings have been in- 


monthly, 


employees added throughout 
portionately. 

Practically the entire automotive 
engine production of the company is 
being shipped to the factories of 
the Auburn Automobile Company, at 
Auburn and Connersville, Ind:, to 
meet the thousands of orders re- 
su Iting from the new merchandis- 
ing program instituted by Auburn 
to put men back to work, 

Under this program, Auburn 
prices have been cut drastically. As 
a result, capacity production has be- 
come necessary in all Auburn fac- 
tories. 


~ /BATTERMAN ELECTED 
PRESIDENT, TREASURER 
FOR GABRIEL COMPANY 


Cleveland, June 13.—John J. Bat- 
terman, formerly vice-president and 
treasurer of the Gabriel Company 
of Cleveland, has been elected pres- 
ident and treasurer. 

Davis Benjamin and Harry D. 
Kinnear have been elected vice- 


pro- 


presidents, and Charles F. Gummo, 
formerly controller, has been elected 
secretary. 





PAGE MR. CALLAHAN 


William C. Callahan, news edi- 
tor of Automotive Daily News, is 
our representative at the S. A, E. 
summer meeting at White Sul- 
phur Springs. If you have any 
news of any kind please pass it 
over to Mr. Callahan, who will 
wire it in to our office. This in- 
cludes personal items, news of 
your organization or anything 
else that you want to tell the 
automotive world. 





a“) 


car. 

The belief that charity begins at 
home and that automobile met 
should support automobiles is so well 
grounded that in the White Sulphur 
Special, which left New York Satur- 
day night, it was impossible to start 
the third table of bridge until the 
Philadelphia delegation got aboard, 

The meeting swung into its second 
day’s sessions here today with 4 
good crowd in attendance. Ba 
weather had halted some of the vise 
itors on their way here by car yes- 
terday. 

Nature has its compensations, and 
while there are iewer faces here this 
year most of them are longer. 

It wouldn’t be fair to Bill Stout to 
suggest that the rain aided the at- 
tendance at the first official meet- 
ing last night, which was presided 
over by Norman Shidle, editor and 
chief of the Chilton Class Journal 
papers. The members really weré 
interested in Bill’s paper on “What 
the Motor Car Could Be.” A resume 
of this paper appeared in Saturday's 
Automotive Daily News. 


JOBLESS LIST REDUCED 
SHARPLY BY CARNEGIE 
IN MAHONING VALLEY 


Youngstown, O., June 13.—Auto- 
mobile steel buying, while not of 4 
volume to lift steel plant operationg 
to any wide extent, was the chief 
factor in this week’s three-point ad, 
vance in Youngstown district stee} 
production. Sheet and strip buying 
is slightly more active, largely on : 
broadening in requirements of th 
two largest manufacturers of low- 
priced cars. The prospect for such 
buying continuing at present levels 
through the summer months is un- 
certain. 

District operations at the week’s 
beginning were estimated by valley 
trade authorities at 23 per cent. of 
capacity, This compares with 22 per 
cent. a week ago but is several 
points above the level for last week, 
in which m ill activity tapered off a$ 
the week went on. 

Mahoning Valley Steel Comet 


| has reopened its sheet plant at Nil 


O., operating six sheet mills after 


(Continued on Page 7) 


S. A. E. DELAYS ELECTING 
OFFICERS UNTIL WINTER 


White Sulphur Springs, W. Va. 
June 13.—Nominations for officers of 
the Society of Automotive Engineers 
have been postponed until Novem- 
ber or December. This new rule hag 
been under advisement for severa} 
years. A majority of the memberg 
feel that it is better to avoid th 
confusion of the official election a 
~ the summer meeting. 









O’NEIL SEES TIRE TAX 
DEFINITELY STOPPING 
DEFLATION IN PRICES 


Akron, O., June 13.—When Pres- 
ident Hoover affixed his signature 
to the $1,118,500,000 Federal tax law 
the cost of the nation’s automobile 
tire bill was immediately increased 


by $33,000,000, effective fifteen days 
after the President made the bill a 
law. 

Before the first of July, by the 
provisions of the new tax law, tire 
manufacturers will have to pay to 
the Federal treasury a tax of 2% 
cents a pound on every tire casing 
manufactured, and 4 cents a pound 
on every inner tube made. Other 
provisions in the tax law will fur- 
ther increase tire costs. 

Tire manufacturers report that, 
because of the fact that the new 
tax will not become effective until 
June 21, and because all tires sold 
prior to that time will not be af- 
fected by increased prices inevitable 
when the law goes into effect, thou- 
sands of motor car owners are 
equipping their cars with new tires 
now, at the present low tire prices. 

W. O'Neil, president of the Gen- 
eral Tire and Rubber Company, said 
that while the new tax law places 
an unusually heavy burden of tax- 


ation on motorists, the tax on tires | 


and tubes will not be so severely felt 
as the gasoline tax because 
have been selling at such 
mally low figures. 


“Naturally, this tax will tend to) 


raise tire prices,” Mr. O'Neil said, 
“but the tax on tires will not con- 
stitute a heavy burden on consum- 
ers because of the prevailing low 
prices of tires. It will tend to call 
the attention of tire buyers to the 
abnormally low level of tire costs 
and should definitely put a stop to 
deflation in prices, which has been 
more rapid in the rubber business 
than in many other lines.” 


PLYMOUTH GAINS 30% IN 
FIRST 16 STATES IN MAY 


Detroit, Mich., June 13—The 


first sixteen states reporting on May | 


car registrations show Plymouth reg- 
istrations increased 307 per cent. 
over May, 1931, and 30 per cent. over 
April of this year, according to in- 
formation released here today by 
Plymouth Motor Corporation. 

This compares with a decrease in 
the same states in May compared 
to May, 1931, of 62.5 per cent. and 
45.5 per cent. for the other two low- 
est-priced cars and 46.8 per cent. for 
the inddustry, it was stated. 


Nad ver uaa hai 


tires | 
abnor- | 
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Personal Notes at the 
S. A. E. Meeting 


By WILLIAM C. CALLAHAN 
Greenbrier Hotel, White Sulphur 
Springs, W. Va., June 13.—B. C. 


Bachman of Autocar gave the boys | 


a lesson in contract bridge on the 
way down from Philadelphia Sat- 
urday evening. 


Les Carroll, 8. A. E., and some of 
the other boys stopped off in Wash- 
ington to beg Congress to adjourn 


or something. 
*. * * 

Mrs. Red Gamble paid a good tip 
to have a note sent up from the 
hotel office to her room only to find 
that it was a note she had written 
previously to be delivered to her 
husband. 


- . 

John Rengo of the Piston Ring 
Company is 
only air unit, the Piston Ring Com- 
pany gyro, to arrive. Low 
has made it impossible for the pilot 
to bring the ship over the moun- 


| tains here, 


Guy Motz, the Paul Revere of the 
S. A. E., is here to test the struc- 
tural perfection of the White Sul- 


phur horses. 
. * ~ 


L. C. Eldridge no doubt wonders 
who the dumbbell is who thought 
Eldridge was two other guys. 


. ° * 


After autogyroing from Detroit to 


the White Sulphur foothills, E. C. | 


Johnson completed his trip in this 
morning by rail. 
> * . 

Gordon Brown and his friends 
from Bakelite blew in Sunday eve- 


|ning with one of them here Spar- 


ton repealer horns to announce his 
arrival. 

Bill Stout during his talk Sunday 
night in criticism of the present 
automobile said that if the wind 
pressures present around an air- 
plane traveling 140 m. p. h. could 
be duplicated on the ground, busi- 
ness would pick up for Chic Sale. 

o 7 . 


Mr. and Mrs, Schott and daugh- 
ter motored in from Poughkeepsie, 
N, Y., Sunday. 

* +. * 

There was no formal discussion 
following Bill Stout’s paper Sun- 
day evening, but there were many 
pros and cons in the lobby. Fred 
Duesenberg explained why you get 
that what'll I do feeling when you're 
riding 128 m. p. h. on a track built 
for 80, and then find that your 
throttle is stuck. 


still waiting for the} 


ceiling | 


AUTOMOTIVE EXPORTS 
IN APRIL OFF 16%; 
$8,405,554 TOTAL SET 


Washington, June 13.—Automotive 


in April, having advanced neatiy a 
fourth the month before, according 
to informaticn made available June 
10 by the Department of Commerce. 
Although the general trend was 
downward, lowcred shipmenis 
trucks and miscellaneous 
were chiefly responsible for the §$1,- 


products 


total of $8,405,554. 


| tion was supplied: 

Domestic production of passenger 
cars for April improved 21 per cent. 
| as exports fell off 21 per cent., while 
|} truck production increased 39 per 
|cent. and exports dropped 49 per 
| cent,, resulting 
ratio of only 4 per cent. \ 

Average monthly export value for 
the January-April period of this 
year is $8,417,348, as compared with 
$41,187,234 for 1928; $65,533,729 for 





| 1929; $35,339,860 for 1930, and $18,- | 


048,004 for 1931. 
Belgium retained its position as 
the leading market for American 


as the chief purchaser of trucks. 
Argentina was the second market of 


units, although Soviet Russia im- 
ports had a higher value. The Union 
of South Africa occupied third place. 

With but few exceptions, the April 
exports of miscellaneous automo- 
| tive items were reduced, their value 
being $833,611, or 15 per cent. under 
the figure recorded during the pre- 
ceding month. The total for the 
April period was also $5,307,367, or 
53 per cent. under the value of our 
overseas 
group in April, 1931. Of the ten 
items showing an increase over 
the March total, spark plugs had a 
higher value by 118 per cent., as well 
as a 34 per cent. improvement over 
April of last year; motor boats, out- 
board motors and tire service equip- 
ment registered were each substan- 
tially higher in export value. 


peuvene OF ROCKNE 
| 





UP 32% FOR APRIL 


Detroit, Mich., June 13.—A gain 
of 32.7 per cent. in Rockne retail 
deliveries by dealers for May over 
April is announced by George M. 
Graham, vice-president of Rockne 
Motors Corporation. This is a fur- 
ther gain over the 105 per cent. in- 
crease in Rockne registrations for 
April over March, Graham said. 





PRECISIVUN BEARINGS 


BALL, RVLLER AND THRUST 


exports dropped about 16 per cent.) 


of 
| 


593,834 drop in exports to an April} 


The following additional informa- | 


in the low export} 


passenger cars, and displaced Japan | 


importance for passenger cars by | 


shipments for this same} 
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BEARINGS CVRPURATION. STAMFURD, CONN, U.S.A. 


Dodge Signs Dealers 
* * *K 
Broadcasting Helps 


kk 


Detroit Dealers Elect 
*K & ok 
Parts Plants Busy 


End * * 


Apologies to Frank Watts 
Chris Sinsabaugh—Detroit Editor 


NDOUBTEDLY you have read on the first page, the 

column’s chief rival in the chronicling of what’s going 
on in the industry, that Dodge signed up 114 new dealers in 
May, and that since the first of the year 370 have been added 
to the distributing organization. 

A cleverly handled campaign is given credit for the 
success met in expanding the dealership, the basis of which 
is a forceful piece of literature calling attention to the fact 
that the Dodge franchise offers 96.5 per cent. coverage of 
the passenger car market with the Dodge six, Dodge eight 
and the Plymouth, and 98.1 per cent. coverage of the truck 
market with the three new low-priced trucks, announced this 


|year, and the regular line of heavy-duty commercial vehicles. 


1 * - 

SCANNING THE LIST of the new ones who have taken 
on the Dodge franchise, I note the names of many who have 
been leaders in their communities for many years. There’s 
Horace E. De Lisser (Chick to his friends) who has been a 
leading Ford dealer in New York for years, who should be 
a tower of strength for Dodge-Plymouth in the metropolitan 
district. 

Another is Charley Black of the C. H. Black Company 
of Lima, O. Although the lines he had been handling lately 
did not include trucks, Black is regarded as the truck 
authority in his territory, I am told. Every one goes to him 
for truck information. 

Brown County Motors of Green Bay, Wis., is another 
Dodge acquisition which has greatly strengthened its repre- 
sentation in the Northwest. James Stathas, who directs this 
dealership, started with nothing a few years-ago. Now he 
is at the head of what is recognized as one of the strongest 
distributing organizations in that part of the country. 

* * 2 

AS LONG AS you can get ’em into the salesroom, no 
matter how, there’s always a chance of some of them buying. 
That’s the theory George Clarke, manager of the Detroit 
Hupmobile branch, goes on and his latest stunt is proving 
he is on the right track. 

The idea has been in operation only a little over a week, 
but already it is paying dividends. Clarke has taken a half 
hour on WJBK each Monday night. He started operations 
by mailing invitations to Detroiters, asking them to come 


(Continued on Page 10) 


PISTON RING ADOPTS 
SEALED POWER NAME 


Muskegon, Mich., June 13.—C. E. 
Johnson, president of the Piston 
Ring Company, announces that the 
name of the company will be Sealed 
Power Corporation effective June 15, 

This change, Mr. Johnson states, 
is influenced largely by the deter- 
mination of the company to in- 
crease its line by the addition of 
pistons, pins and cylinder sleeves, 
and the desire to substitute a com- 
pany name more inclusive of its en- 
tire line. The name is a result of 
the company’s use of its new mer- 
chandising and advertising caption, 
| “Sealed Power.” 

The Sealed Power Corporation re- 
@crtly purchased the Accuralite 
Company of Muskegon, manufac- 
turer of pistons, pins and cylinder 
| Sleeves. This makes available to 
their distributing organization an 
}entire unit of Sealed Power prod- 
ucts to sea! the combustion cham- 
ber. 


ven 











Advertising 


Classified Rates 5c Per Word 


ALTO DEALERS: 
CONVERT YOUR USED CAR 
¢ into ¢ h now and avert heavy 
Write or wire for details of rapid- 
ire sales plan. Send copy of used car in- 
ventory to B. and B. Sales Service, 318 
W. 46th St., New York City. 











Salesmen 


| Retail 


This department is devoted to 
sion of the industry, 
Daily News wants you to get somet 
help you in your work on the fir 
your own experiences, successes, fai 
Send in your story in the form of 
let us get it ready for publication. 





you commissions, 
Dealers read this page. 
these problems that affect the wor 





Salesmen, this is your department. 
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the interests of the retail sales divi- 
Automotive 
hing from this department that will 
ing line. It wants you to pass on 
lures to help your brother salesmen. 
a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


Give us the benefit of your reactions on 


k of your salesmen, the men on the 


firing line, the men who bring home the bacon or don’t. 


Selling Automobiles Is a Good Job 
For the Boy Who Will Study and Work 








| SUGGESTS CO-OPERATIVE 
ADVERTISING SIGNS ON 












Pontiac, Mich., June 13.—Mean; 











isalers by manufacturers who are 
using display trucks in their work 
| with jobbers has been suggested by 
A. V. Hall of Sherwood Hall Com- 
pany, Ltd., Grand Rapids, Mich., 
secretary of the M. E, W. A. 

Mr. Hall points out that if such 
trucks were equipped with small 
}metal sign holders on both sides, 
which would make possible the in- 
sertion of the names of the 
pany for whom products are being 
| hauled, the trucks would be of even 
further help. As example, such signs 


Talking recently with the sales executive of a great auto-|could say: “Working with Sher- 


motive manufacturing concern, this man, whose whole life 
work has been in selling, expressed the opinion that he could 


|wood Hall Company, Ltd., Grand 
Rapids, Distributors,” Mr. Hall said. 
Sign holders, Mr. Hall believes, 


pick out good automobile salesmen by interviewing almost’ should all be made of a uniform 


any casual group of men. 


tion, and his ideas contained so much meat on the funda- 
t we pass them 
— - ——— | ating in their territory. Wholesalers 


mentals that make for success 
on to our readers: 


in this field tha 


We pressed him for an explana- /size so that all jobbers could then 


have their own signs made and 
could use them on the various 
manufacturers’ trucks when oper- 


“Give me a chance to intervieW/ makes, from every sale he loses. He | ‘roughout the country would ap- 


almost any applicant for a job, and! wij] not be caught twice in the same 


I can tell, nine cases out of ten, | 
whether he will do a satisfactory job | 


field. 
reader of character, but simply that 
the approach that any man makes | 
to a job will pretty nearly determine | 
how successful he will be. 
tell whether the individual will be a 
great salesman or merely a good one, | 
but I can pretty nearly pick out the 
duds. 


mine that a man who can make a} 
success in any field could probably 


have done well, at least, in almost | tires, and probably reads case books 
Obviously, a few men after that, because he can’t help it. 


any other. 
possess great natural talent in some 
particular field. For instance, one | 
boy may be potentially a great vio- 
linist, and by constant study and 
struggle perfects his art so that 
eventually he becomes a_ great | 
maestro. If that same boy had been | 
by force of circumstances forced to | 
become an automobile salesman, he | 
might not have been a master seller, | 
but the qualities that made him} 
stick to violin playing, the ability | 
to endure the long hours of seem- | 
ingly meaningless practice, would | 
have enabled him to be a Ssatisfac- 
tory automobile salesman, or, in an- 
other case, a good plumber or a 
conscientious minister, or what not. | 
I grant my theory runs into some} 
contradictions at times, but I believe 
it holds nine-tenths of the time. If 
I remember rightly, an old Scotch- 
man named Carlyle held that view 
much more forcefully than I do, and 
a gcod many years before me 

“What I try to find out from a 
man or boy who thinks he wants 
to sell automobiles for a living is 


error, 


| “I like to point out to salesmen— 
as a salesman in the automobile|and I do frequently at sales meet- 
It isn’t that I am a great/ings of our organization—that suc- 
cessful actors spend years in per- 
even 
and 
I can’t | drawing big salaries, continue les- 
‘sons, practice constantly, never rest 
Doctors who are at 
the head of their profession never 
| stop studying, reading medical jour- 
“It has always been a theory of | 24ls, working for nothing in hospi- 
his salt 


their 
they 


fecting 
though 


art. 
are 


Singers, 
successful 


on their oars. 


tals. Any lawyer worth 
keeps on studying to the day he re- 


“Salesmanship is no_ different 
from any of these other profes- 
sions. Just because a boy or man 
can sell automobiles without taking 
a college degree doesn’t mean that 
successful selling is some esoteric 
mental gift. I grant you one boy 
may have greater natural gifts, and 
if he adds to them study and prac- 
tice and analysis he may become a 
master salesman, while the boy 
without those gifts may study just 
as hard and practice just as faith- 
fully and analyze his cases just as 
carefully and will not. become the 
great operator that the other boy 
will, but this second plugger will 
find automobile selling a profitable 
life work just the same. 

“T never fail to tell any boy who 
asks me what opportunity automo- 
bile selling offers as a life work, 
‘The best you can ask for, but you 
will get just as far as the effort you 
put into it. If you treat it as a 


| game, you will probably make more 


or less of a living out of it, but if 
you treat it with the same earnest- 


|} ness that you would the practice of 


preciate such co-operation between 
truckers and distributors, Mr. Hall 
said. 


MILWAUKEE FORD 
PLANT OUTPUT UP 


Milwaukee, Wis., June 13.—Turn- 
ing out 108 automobiles a day, the 
| Milwaukee plant of the Ford Motor 
Company is now employing 860 per- 
sons, 
new plant manager. Orders 
is the plan of the company to con- 
tinue operation upon that basis. 

Indications are that the produc- 
ition at the local plant will be 
stepped up to 200 automobiles a day 
for July, That will mean that more 
than 1,000 men will be employed 
next month on a two-shift basis, Mr. 
Simons said. 

The plant is operating eight hours 
a day, five days a week. 





PARTS MAKERS’ TRUCKS 


of closer co-operation with whole- | 


com- | 


according to W. E. Simons, | 
are | 
running ahead of production and it} 


| 


Accessories are of such 
tance to the_automobile dealer to- 
day, as profitable and necessary 
business, that all but four automo- 
bile factories out of twenty-seven 
have an active accessory program, 
selling and merchandising acces- 
sories to their dealers. The two 
'leaders of the industry have been 
in the accessory business for five 
years or more and their wholesale 
salesmen have been given special 
courses in their factory schools on 
merchandising accessories. 

For instance, the writer 
that the gist of his article was 
taken from a current brochure is- 
sued by the Chrysler Sales Cor- 
poration, stating that this company 
is spending close to three-quarters 
of a million dollars in 1932 for car 


states 


catalogues and literature designed 
to assist the dealer to increase 
Pefficiency and profit. One of the 


very attractive sixteen-page bro- 
chures just released by the Chrysler 


Sales Corporation displays forty- 
five factory approved accessories 
which were carefully tested by 


Chrysler and Plymouth engineers. I 
do not know 
chure, but I am sure that it will 
| make a noticeable dent in the three- 
quarters of a million appropriation 
for this purpose. 

To ascertain for myself just how 
much the dealers appreciate and 
are taking advantage of this assist- 
/ance, I have visited all of the 
|Chrysler, Dodge, De Soto and 
‘Plymouth dealers in Metropolitan 








In this year of diminishi 


THERE ARE GOOD PROFITS — 
IN BATTERY CHARGING 


By E. R. BROUGHEL, 
General Electric Company 
ng new car sales, many auto-| 


means adding to their shop services, in order to offset the 
loss in new car sales, by an increase in their shop profits. 
Many dealers have found that the installation of a battery 
charging service for their customers has added consider- 
ably to their shop profits and at the same time served as a 











| medtcine or law or politics, you will 


just why he wants to get into the!" . 
find it a darn good life work.’”’ 


field. If he thinks it is an easy 
way of making a living, while wear- 
ing good clothes and lolling in a 
showroom window, that is going to} 
be about all he ever will be good | 
for. If I get a hint of any such me — 
out of a candidate for a salesman’s| Atlantic City, N. J., June 13.—Pre- 
job, it is thumbs down for him. liminary plans for the refining sec- 
“If, on the other hand, the man| tion of the program of the American 
or boy indicates that he thinks that| Petroleum Institute’s annual meet- 
this is a good business to be in and|ing at Houston, Tex., November 15- 


points out the number of cars bought |17, will be made by the Division of 
and the commissions to be earned, 1| Refining Program Committee at a 
point out to him that there are a| meeting in Atlantic City, N. J., June 


lot of other salesmen selling cars|22: The meeting is to be held in 
and a lot of competition. : connection with the annual meeting 


“If he tells me that he realizes| 0! the American Society for Testing 
that, but believes that with so large Materials. Arthur Pew of the Sun 
a field there is a chance to do a job| Oi! Company, Philadelphia, Pa., is 
in spite of competition, then I begin chairman of the program commit- 
to hope that I have found a poten- | *€¢: 
tial salesman worth cultivating, RECORD BREAKING GOLF 

The boy who goes into selling au- | ENTRY EXPECTED TODAY 
tomobiles, determined to make it a| , ; : 
life work—and when I say life work| _ Newark, N. J., June 13.—A record- 
I mean just that—has made a good/ breaking entry is expected for the 
Selection, I don’t know of any other | SPring golf tourney of the Newark 
profession that has more possibilities | AUto Trade Association, which will 
than automobile salesmanship for) be held at Shackamaxon Tuesday. 
the man willing to work at it. But| Claude E. Holgate, manager of the 
the successful automobile seller has| @Ssociation reports that the re- 
got to work, He will find as he goes | modeled course is in first-class con- 
along that there is constantly some | dition, and will test the ability of 
new thing to learn in this trade. He| the best golfers. Handicap medal 
will keep on improving his selling} play will govern with classes for 
technique to the last day he lives if | tyros as well as experts, and a special 
he is really a good salesman, He | division for guests of automo- 
will learn from every mistake he/| bile men, 


MEET AT ATLANTIC CITY 


the 


PROGRAM COMMITTEE WILL 


further means of attracting b 
tional services. 

Practically all cars serviced 
car dealers’ establishments are 
| prospects for battery charging. If 
ithe car is to be left in the shop for 
| repairs, simply a suggestion will get 
this additional business. Older cars 
jare being kept in service, which 
means older batteries aud more fre- 
quent churging. Practically all cars 
which are brought in for service 
are “ripe” for battery charging. Car 
dealers are fortunate in being in 
the best position to secur? this 
profitable charging business 

A certain dealer gave the follow- 
ing facts to justify luis inaugurating 
this service regarding the profits to 
be derived from battery charging: 

Charging fifteen batteries at $1 
each, brought in $15. The cost with 
a bulb type rectifier amounted to 
approximately $5.28 broken down by 
him as follows: 





in 


iTahor (tWO BOUTS) ....06se00. $2.09 
Overhead 100 per cent. ...... $2.00 
CUSPOREG ccccccnccceccvenesecece 1.20 
Bulb depreciation .....--..e+6. 08 
| Moetting o nrofit of ..6.:c00e- $9.72 
| Taking this dealer's profit into} 


consideration, there is no question 
|that it would pay all car dealers to 
investigate the possibility of adding 


usiness to their shop for addi- 


to consider the installation of a 
larger outfit, in order to handle the 
business of their customers. 
space requirement would be very 
small, since a charger and bench 


is required once the load is hooked 
up, since present day recctifiers are 
practically automatic. 


fully, a few suggestions to car deal- 
ers are hereby offered: 

1. Inspect the battery each time 
car is left for service. If weak, sug- 
gest battery be recharged while car 
is being repaired or, get customer's 
permission to charge, should a 
charge be found necessary. He 
would welcome the chance to have 
his battery charged without the cost 
of rentals, etc. Full wave rectifiers 
will charge a battery completely in 
twelve hours or less. 


2. Incorporate battery charging 
service in your s@asonal tune-up 
campaigns. 


3. Hang sign in shop, “We charge 
batteries,” or 
charged while car is in the shop.” 

4. Make use of promotional ma- 
terial of some sort for mailing to 
your trade with your monthly state- 





| battery charging to their services, 


|or if they have a small charger for 
| taking care of their own batteries, 





equipped to take care of their bat- 
tery charging needs, 


| mobile dealers have looked around and should look for some} 


The} 


can be set up in an unused corner | 
of the shop. Little or no attention | 


To solicit this business success- |} 


“Have your battery | 


the cost of this bro-| 


This Is Your Page 


HOW ABOUT THE MARKET 
FOR ACCESSORIES? 


By H. A. LEIST, 
Sales Manager, Unity’ Manufacturing Company 


| numerous letters from 


factory 
| accessories that he will be sure of 


8 





After carefully reading the article in the Automotive 
| Daily News of June 1, “Duties and Opportunities of a Whole- 
sale Salesman,” I was very much surprised that the writer 
had entirely overlooked any mention of accessories. 

impor- 


Detroit the past few days. Outside 
of the factory branch, I did not 
find a single dealer displaying a 
lactory approved accessory. When 
I inquired of a floor salesman at 
one dealer for an inter-controlled 
spotlight listed in their brochure, I 
was advised to inquire of a local 
jobber for this article. Only one 
salesman out of thirty-five that I 
talked to had any knowledge of the 
accessories offered by the factory, 
and this salesman could not tell me 
the price of any accessory installed 
on the car. 

This article states that the good 
wholesale man does more than just 
wholesale automobiles. He whole- 
sales retail service plans, retail sell- 
ing procedures, retail financing, re- 
tail accounting and retail selling 
tools. Why not accessories? 

There is a Ford dealer in Detroit, 
George Holzbaugh, 3845 West Fort 
St., who informed me that he paid 
the entire overhead of his building 
out of profits from accessories in 
1931, and paid his entire overhead 
in 1930. This dealer has. three 
groups of accessories to sell, rang- 
ing from $35 to $75. If the sales- 
man fails to sell at least one group 
when the order is taken, a follow-up 
salesman is sent to see the cus- 
tomer the day the car is ready for 
delivery, and if this fails, then Mr. 
Holzbaugh personally interviews the 
customer when he is ready to sign 
the finance papers. He claims he 
can remember and count on one 
hand the ones he failed on. 

Mr. Holzbaugh says he pays his 
salesmen 10 per cent. commission on 
all accessories sold. He also equips 
all of his salesmen’s demonstrators 
with all factory accessories at cost 
and charges to them. He then 
credits them with their commission 
on accessories until paid for in full. 
They all like this plan and are en- 
thusiastic in selling accessories. 
This dealer is considered one of 
Detroit’s largest dealers as to the 
number of cars delivered. 

Chevrolet Motor is an outstand- 
ing example of successful merchan- 
dising of accessories. They have 
live dealers 
claiming to have paid their over- 
head out of accessory profits. All 
of their wholesale men have been 
thoroughly trained to merchandise 
accessories as well as parts to their 
dealers and to help the dealers make 
additional profits in this line. Con- 

entration of the wholesale sales- 
man on this angle not only assists 
the dealer but aids the retail sales- 
man as well. 

The time for all accessories to be 
sold is when the new car is being 
delivered, Their cost can be added 
to the payments of the car and add 
very slightly to the amount. When 
the accessories are not sold with 
the car, there is very little likelihood 


|of the customer returning later to 
| buy them from the dealer. To prove 
| this, the retail salesman need only 


follow up his sale a month or s0 
later and he wil! be very much sur- 
prised to find that the accessories 
the customer has purchased else- 
where do not harmonize with the 
entire ensemble. 

There is also the additional ad- 
vantage to the customer in buying 
approved and engineered 


obtaining service and parts from 
any dealer in any section of the 
country. This is a very important 
point for the wholesale man to 
stress to the dealer, the dealer to 
his retail salesman and then to the 
customer, 





ments, informing them that you are | 
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The S. A. E. Meets 


EFORE these words are read the annual summer meet- 

ing of the Society of Automotive Engineers will be in 
session at White Sulphur Springs. The automotive industry 
has long looked to these summer conventions of its engineer- 
ing division as indicating what the future course of its 
business is to be, as regards the general make-up of the 
vehicles it sells. 

When we were very young, alas how many intervening 
years that five-word phrase suggests, we sat in class under 
one of the most famous mathematicians that America has 
produced, This gentleman habitually traveled in spheres of 
thought where our humble mentality swooned and grew dizzy, 
On one occasion this mathematical genius for the benefit of 
his class placed a problem on the blackboard. As his nimble 
chalk flew certainly through calculations that were far 
beyond us, he grinned delightedly. When the problem was 
finished, complete and bewildering, our mentor turned to us 
with a sort of holy delight upon his countenance. ‘“Gentle- 
men,” he said, “that is the most beautiful problem in 
mathematics. By no possible stretch of the imagination can 
it possibly be made of any practical use to any one in any 
business as long as the world shall last.” 


Happily that is not the attitude of our automotive 
engineers. The summer meeting this year comes at a 
peculiarly interesting moment. The country is at the cross- 
roads. Our buying habits have changed completely. 
Economy, which we have known only at a distance in this 
country, is now a household word. Engineering will recognize 
this and the summer meeting will be an indication of what 
we may expect in car design, taking into account the new 
orientation in American habits and thought. 

The Automotive Daily News extends its best wishes to 
the S. A. E. for a fruitful convention. 


Stock Up Now 


HEN Congress passed the tax bill imposing an excise 
levy on automotive products, it arranged to give a space 
of grace before the law should go into effect. This period 
of grace ends at midnight June 20, 1932. Automotive 
products shipped prior to midnight June 20, provided title 


actually has passed from maker to merchant, are free of the} 


tax. 

This period of grace was obviously included in the bill 
to give merchants handling automotive products a chance to 
put in a reasonable stock, to temper a little the rigors of the 
bil] to the individual] business. 

The obviously wise thing is for the dealer, distributor 
or merchant to order now a reasonable stock to carry him 
along after the new tax is in effect, until his trade recovers 
from the shock. Naturally a stock free of tax gives the 
merchant a sales lever. He can go to his customers and say: 
“T have so many cars or tires or what not on hand, which 
I bought before the excise tax came on. You can have these 
at the old price, because I do not have to pay the government 
a tax on them.” 

Dealers must be very careful not to fall, accidentally 
or otherwise, into any form of tax evasion. If a dealer, for 
instance, charges his retail customer the tax on a car or other 
automotive product which he bought before the tax went on, 
he must pay that amount over to the government. Other- 
wise he is guilty of an illegal act. 

Retail automotive merchants will be well advised to 
order a reasonable stock now, being sure that title passes 

them and that the goods are shipped before midnight 


.* 20. 
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A. D. N. Offers Dealers $100 for Letter 


This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 
Day. Read Offer Below 


7 has been decided to broaden a little the rules of the prize contest which Automotive 

Daily News is now running. Instead of offering prizes for letters from dealers who 
are doing more business than they did last year, we now include all dealers, even though 
they may not be exceeding the profits they earned in 1931. 

Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 
from any dealer, telling how he has managed to keep his business out of the red this 
year, or giving the most constructive idea on how to increase profits, even though his own 
business may not be exceeding that of 1931. The plan is to pass on to other dealers 
methods, systems or ideas that will help them get more out of this reluctant market. 
The editors of Automotive Daily News will be the judges .of which letter is best, and 
prizes will be awarded by them, their judgment being final. 

Furthermore, Automotive Daily News will publish every day the best letter received 
that day and will pay the dealer writing it $5. 

Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 
your fellows the recipe that is enabling you to make money in a tough year. 


DRASTIC INSURANCE BILL | ed a on well 
PASSED IN BAY STATE; coening slection Rg Pn Bhs bm inal. o “. aa br Se 
SEVERELY CRITICIZED Goodwin said. — Gregory, Inc., formerly Smith & 


Gregory of New Jersey, has leased 
S. & M. LAMP REDUCES 


will be halted and the question will}; STEPHEN GREGORY, INC., 


ifrom L. B. Stableford the show- 


: ; | PRICES ON THREE ITEMS | room and garage at 95-97 Central 
See cntes casei bah te | «ttt Snmiinn, Sune 19-—The w. | Ore, Smee Gomes he 

otor vehicle insurance | 
' M. Lamp Company, Inc., announces | 7 Ryan, Inc. The 10,500 square 


last hours of the 1932 session. | this month reduced prices on the | feet of space in the one-story build- 
| ing will be utilized as a garage and 


cae ee ae me ee Se oe el ee a a ee 
> . _Ti or Saie oO automopie equip- 
Lite and the No. 65 Fog-Lite. These | ment. Mr. Gregory has been in 


pend licenses of motorists who fail | auxiliary lights, styled in modern | pu ao , a ; 
’ usiness in Newark sixteen years 
to satisfy executions in oe design and finished in full chro-|and was formerly at 338 
cases involving property damages.) mium, are especially adapted to the | Orange St. 
The legislation is considered an! smaller-car market. 
opening wedge to the financial re- | | 
sponsibility system of motor vehicle COMING EVENTS 
insurance desired by the insurance 
interests and is of a far-reaching i ine a . 
nature. It makes it hazardous for “a a gy 
the motorist not to have coverage . oe meeting. a ial - 
against property damage. 20- cago, Ill, Motor and Equipmen 
Frank A, Goodwin, former regis- Seech Metel, sumer siniaeass, 
trar of motor vehicles and candidate 20-24—-Atlantic City, N. J. American S0- 
for the Republican nomination for olan’ Gane Ga 
governor, who has consistently op- JULY 
posed the efforts of the insurance Grand 
interests on motor vehicle insurance 
matters, branded the act as an “out- 
rage,” and took steps at once to ob- 
tain an expression of public opinion 
before the legislation becomes law. 
The sponsors of the referendum 
announced that referendum papers 
will immediately be taken out and 
circulated throughout the state, 
there being no emergency preamble| Scott & Bowne, owners. The new 
on the measure. company will manufacture tools and 
“If 15,000 signatures are Becomes| Beh hardware items. Elchanan 


Boston, June 13.—The Massachu- 


GUIDE LAMP EXPANDS 

Anderson, Ind., June 13.—An- 
nouncement is made here by F. S. 
Kimmerling. general manager of the 
Guide Lamp Company, that a new 
two-story brick addition 50x93 feet 
will be started at once to prepare 
the concern for expansion when 
business warrants. The construction 
project will help keep some men at 
work while schedules are dull, it 


Automobile 
was pointed out. 


Prix 
Race. 

5- 9—Southampton, 
cial Car Show. 

9-10—Belgium. Grand Prix Automobile 


Race. 
17—Germany. Grand Prix Automobile 
Wales. 


England. Commere- 


PIONEER TOOL LEASES 
Bloomfield, N. J., June 13.—The 
Pioneer Tool Company has leased 
for a period of years a portion of 
the one-story factory 
40 Orange St., Bloomfield, from 


Race. 

20-22—Liandrindod, 
Car Show. 

OCTOBER 

3- 7—Buffalo, N. ¥. National Metal 
Congress. Sponsored by American 
Society for Stee] Treating, with co 
operation of American Society of 
Mechanical Engineers, Institute 0! 
Metals and [ron and Stee] Divisiong 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
on Welding Society, Wire Associa<- 

OR, 


Commercial 


building at 


the law, which otherwise becomes| Echikson is president of the com- 


effective at the end of ninety days, | pany. 


te, 
—- 


@o | 
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“IF | WUZ A HORSE” ~ 


x 


Remember the rustic's explanation of how he found 
the strayed horse ... “Wal, | jest went where I'd a 
gone if Tae a horse, an’ he had." 


Use the same logic in eolacting a battery charger 
. « « look to those shops that make the greatest bat- 
tery charging profit. 


You'll find Tungars there — in a big majority — be- 
cause Tungars are the recognized best in battery 
charging. 

Modern, profitable and long lived Tungars can earn 
for you too... investigate them today. For more 
information write to Section A-1026, Merchandise 
Department, General Electric Co., Bridgeport, Conn. 


GENERAL @ ELECTRIC 


AUTOMOTIVE PRODUCTS 


MERCHANDISE DEPARTMENT, GENERAL ELECTRIC COMPANY, BRIDGEPORT, CONNECTICUT 
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we hey are the SIMPLEST 
yoo: ALL WHEEL BRAKES 

























STEWART-WARNER POWER UNIT harnesses the power 
of Car Momentum to stop the car—but it is the Stewart- 
Warner Wheel Brakes that distribute that power 
uniformly to each wheel in effective braking action. 


ONLY 17 PARTS 
including the lining in 
front wheel brakes . . 14 
Parts in the Rear—ALL 


Parts interchangeable. 


i i i 










Simple Brake Shoe 
used in Stewart-War- 
ner Brake Is the only 
one-piece forged shoe 
used on any system. 
This uniform rigidity of 
every shoe—in con- 
nection with self-cen- 
tering feature, assures 
uniform wear. 












Photographic repro- 
duction of Front Back- 
ing Plate— illustrating 
simplicity.Evenbacking 
plates can be made 
interchangeable 
through cooperation 
with our factory engli- 
neering department. 



















THE HUMAN FOOT THE ACTION OF THE THAT ACTUALLY APPLIES 
SIMPLY CONTROLS— MECHANICAL FOOT— THE BRAKES 













Not lunging leg action but light foot action The Power Unit which utilizes the tremendous The simplicity and rigidity of Stewart-War- 
on the brake pedal like that on the acceler- power of car momentum for braking, ampli- ner Wheel Brakes insures uniform depend- 
ator controls normal braking at any speed. ability of braking action, even without the 
Thus this brake pedal, which puts no premium power unit. Employing less than 1/, the parts 
on human muscle, gives women equal com- giving the driver absolute control, combined of conventional wheel brakes, they are easy 
mand with men of all braking situations. with greater braking effectiveness. to install and service. 








fies pedal pressure instantly and accurately, 















The safety, the economy of installation, operation and maintenance of Stewart-Warner Power Brakes are so outstand- 

ing that it is only a question of time when motor cars, coaches and trucks will be similarly equipped. Our engineers are 

always on call to discuss the manufacturers’ braking problems. Stewart-Warner Corp., Brake Division, Chicago, U. S. A.— 
Detroit Branch, 6050 Cass Ave. 








STEWART-WARNER BRAKE SYSTEMS 


10 OUTSTANDING ADVANTAGES OF STEWART-WARNER BRAKE SYSTEMS 







1. The power unit, under driver’s absolute control, harnesses the 5. Safer Braking~Accurate distribution of braking force to all four wheels. 
giant force of car momentum to apply these brakes. 6. Simplest of all Brakes to adjust. 
2. Instant Control — Lower Pedal Pressure and Shorter Pedal Travel 7. Safer Brakes on curves—Positively no interference with steering. 
with accurate response. - 8. Simplest to Install and to Maintain — Only 25% as many parts as in 
3. Greater Available Braking Force, Fewer Adjustments, Greater other Brake Systems. 
Linkage Travel Reserve. 9.17 parts including brake lining in each front wheel — only 14 parts 
4. More Sensitive Brake Control — Finer modulation between maxi- in rear wheel. Parts interchangeable. 






mum and minimum pedal pressures. 10. Self-adjusting Hand Brake — Has automatic Booster Link take-up. 








PLANTS ACTIVITY SEEN 
IN NEWARK, N. J, AREA 


(Continued from Page 1) 


ened for use where severe wear is & 


factor, 


R. Bennett, 
nett Insured Steel 
pany of 310 Adams St., 


Treating 
this city. 


The process is known as cyamizing, Steamer, 
Bennett has applied for & | established, 
has 


and Mr. 


patent He 


for his invention. 


been engaged in steel treating in its | 


various phases for over forty years, 


and his 


field. 


Hardening of steel 
ness, and such firms as the Cellu- 
loid Corporation, Quimby Pump 
Company, the Bates Manufacturing 
Company and other large Jersey 
manufacturers, have placed recent 
orders with the Newark plant. The 
process, Mr. Bennett says, cuts the 
time for hardening from many 
hours to minutes, thereby enabling 
the plant to complete orders quick- 
ly which formerly took a day or 
more to finish. 

Outside of the fact that orders 
have declined slightly during the 
last week or two, activities at the 
plant of iC. A. Goldsmith Company, 
Inc., of 270 Thomas Street, Newark, 
manufacturers of bronze and alu- 
minum castings, have been keeping 


the factory personnel busy on a 
five-day a week schedule. C. A. 
Goldsmith, who founded the com- 


thirty-five years ago, be- 
ay lull in demands is 

. He says Apo he 
pects to aan working on 
good size orders for castings within 
a short time, as a number of orders 
have been pending with local con- 


pany here 
lieves that 
only tempora 


cerns. 
While domestic trade has been 
quiet for several months, export or- 


ders have kept a number of work- 
ers busy at the Gould & Eberhardt 
plant, 480 Chancellor Avenue, Irv- 
ington. Fred L. Eberhardt, pr 
dent and general manager of 
firm, reports that Russia has 
placed an order for special gear 
cutting machinery to be used at the 
tractor plants. This order is in the 


esi- 


the 


factory at present and shipments 
will be made within a few weeks 
William Deans, general manager | 
of the Sundh Electric Company of | 
209 Parkhurst Street, Newark, 
manufacturer of electrical equip- 
ment, says that Shipments of the 
plant's products during May were 
50 per cent. larger than in any other 
month this year, and attributes this 
gain to the release of a large num- 








1 had been pend- 
reports 


ber of orders w 


ing. Mr. Dean: lso 







that | 


has resulted in a large in- 
crease in orders, accordidng to W.|y, 
president of the Ben- 
Com-| 


ex- | 
several | 


achievements have made! Worcester and Webster, Mass., 
him a recognized authority in this; East Bridgeport, Conn. 


constitutes | Bridgeport, 
three-quarters of the Bennett busi-| 





the company is developing new elec- 
trical equipment and has been keep- | 
ing its engineer department busy 
with special a ! for future 
business. The factory on a five- 
day demand schedulue and 85 per 
cent, of the workers have been kept 
on the pay roll | 


APRIL HAS 25% GAIN 


IN PNEUMATIC CASINGS 


New York, June 13.—Shipments 
of pneumatic casings for the month 
of April amounted to 3,697,630 cas- 
ings, an increa of 25.2 per cent. 
over March this year, but were 25 
per cent. below April, 1931, accord- 
ing to statistics released by the 
Rubber Manufacturers Association, 
Inc., today. 

This organization reports produc- 
tion of pneumatic casings for April 


se 





to be 3,516,861 casings, a decrease of 
4.2 per cent. under March this year 
and 28.9 per cent. below April, 1931. 

Pneumatic casings on hand April 
30 amounted to 9,845,820 units, a de- 
crease of less than 1 per cent. under 
March and 1.9 per cent. below April 
30, 1931. 


FLEET OPERATION TALKS 
Worcester, Mass., June 13.—Fleet 
superintendents of the Worcester 
Safety Council met at the Chamber 
of Commerce and discussed “Main- 
tenance of Equipment,” under the 
leadership of Joseph L. Tully, chair- 
an, The discussion will be con- 
inued at the next meeting July 13. 





CAR BUILDER, DIES 


Bridgeport, Conn., June 13.—John 
C. Speirs, pioneer automobile and 
bicycle builder and former super- 
tendent of the Bridgeport plant of 
the Locomobile Company of Ameri- 
ca, now defunct, died recently at 


Ardmore, Pa. ful signs for the month now evi- 
Mr. Speirs was born at Worcester, | dent, Mr. Knudsen said. 
ass. His first employment was| The Chevrolet company is con- 
with the Iver Johnson Manufactur- | ducting an intensive new car cam- | 
ing Company, makers of bicycles.| paign among more than 2,000,000 


When the Stanley Automobile Com- 
|}pany, manufacturers of the Stanley 
at Westboro, Mass., was 
Mr. Speirs became its 
manager. He was with this concern 
when it was taken over by Locomo- 
ibile, and became superintendent of 
; the Locomobile plants at Westboro, 
and 


y 


p 


When the Locomobile plants were 
| concentrated on South Main Street, 
Mr. 
superintendent. 








the Locomobile company until 1903, 
when he joined the Autocar Com- | 
with which 
| mained until his retirement. 

He trained many men in the auto- 
|motive industry, 
|W. Raymond, 
brake linings for automobiles and 
Speirs was named /|creator of Raybestos, 
He remained with | Bridgeport industry. 


sales curve is one of the most hope- 


owners of low-priced cars and three 


ears old now 


ment. 


any, 
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OTHER PATENTS PENDG 


The 
BENDI 


X 


DRIVE 


Never has Bendix Drive 


relinquished its 


leader- 


ship. Today it is standard 


starter equipm 
most cars, truc 


ent on 
ks and 


buses; a compact unit, 


extremely simple; 


sure in action. 


and so 


in need of replace- 


concern he re- 


including Arthur 


inventor of asbestos | 


now a major 
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PICK-UP IN AUTOMOTIVE] J. ©. SPEIRS, EARLY RISING CURVE IN SALES 


SHOWN BY CHEVROLET 
IN THREE MAY PERIODS 


(Continued from Page 1) 


A. C. F. M. TO TRANSFER 
BUS SHOP FROM DETROIT 


Detroit, June 13—Continuing the 
progressive policies recently outlined 
by William H. Woodin in assuming 
presidency of the company, the 
American Car and Foundry Motors 
Company will transfer the bus man- 
ufacturing activities from Detroit to 
the Philadelphia plant of the J. G. 
Brill Company. 

The combining of the manufac- 
turing facilities of the motors di- 
vision and the Brill division will gen- 
erally be regarded as highly favor- 
able and constructive because of the 
great economies effected by this ar- 
rangement, 


|PLAN BUSES TO REPLACE 


TROLLEYS IN TRENTON 
Trenton, N. J., June 
Trenton Transit Company has laid 
before the board of city commis- 
sioners a proposal to suspend trol- 
ley car service and substitute buses 
on two major routes, one extending 


* START 


automatic 


ee 9 
on 


Startix can 
on any car 


AUTOMOBILE 





13.—The | 





‘Twenty years ago the Bendix Drive closed 


announced another 
contribution —STAR TIX —for instant 
starting and re-starting. 


stantly, automatically ; 


Drive. Any 
Startix equipped. 


Ecuipse Macuine Company, Lrp., 








AUBURN CONNERSVILLE 
PLANTS ON SCHEDULE 
OF SIX DAYS PER WEEK 


(Continued from Page 1) 





Convertible bodies for the company 
are made at Kalamazoo, Mich. 
Thousands of orders for cars have 
been received by Auburn since the 
announcement of its new merchan- 
dising program, designed primarily 
to put men back to work, officials 
said. Under this program the prices 
of all 1932 Auburn models have been 
cut drastically. Reports from fac- 


}tory officials indicate that dealers’ 


| sales are mounting 1 rapidly. 
from the traffic circle on Bruns- 
wick Avenue to the Fair Grounds 


loop, and the other from Penning- 
ton Avenue at the Parkway Avenue 
city line to the Oldfield Avenue 
loop, on South Broad Street. 















the era of hand-cranking ~ and estab- 
lished instant, dependable self-starting. 

A short time ago, the Eclipse Machine 
Company, makers of the Bendix Drive, 


great “starting” 


Simply by turning the ignition key 
/ ¢ o oD ~ 
Startix operates the starter in- 


re-starts the en- 


gine immediately after it stalls; is always 
in full automatic control as long as igni- 
tion is on. No starter button is necessary. 

Startix is an aid to free wheeling by 
automatically starting a stalled engine 
before you realize it has stopped. 


be easily, quickly installed 
equipped with the Bendix 
car is a better car if it is 


Ecuipse Macnine Company, Elmira, N. Y. 


WALKERVILLE, OnT. 


(Subsidiaries of Bendix Aviation Corporation) 
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JOBLESS LIST REDUCED 
SHARPLY BY CARNEGIE 
IN MAHONING VALLEY 


(Continued from Page 1) 


several weeks’ idleness. 


operating basis. 

Resumption of operations at Car- 
negie Steel Company’s large Mahon- 
ing Valley plants is the most encour- 
aging development in the district's 
industrial picture. The Ohio works 
plant, idle more than two weeks, 
was scheduled to resume operations 
today, recalling several thousand 
men to part-time work, Six of fif- 
teen open hearth furnaces, with a 
blast furnace, a number of rolling 
mills and other 
to reopen today, reducing unemploy- 
ment in Youngstown and surround- 
ing towns considerably. Carnegie’s 
Farrell plant is also doing better 
than the independent plants in the 


With Bendix Automatic Clutch Control 


your left foot loses its job. 


Using an easy, soft touch on the accel- 
erator you go through dense traffic — 
gliding up to stops, braking as neces- 


sary, starting, shifting gears—all without 


touching the clutch pedal. 


Automatic Clutch 


waste vacuum power of the intake mani- 
fold to operate the clutch pedal mechan- 


ically; and the vacuum is controlled by 


the accelerator. 


Bendix Automatic Clutch Control is 
standard equipment on many of the lead- 
ing 1932 models. It can be quickly, easily 
and inexpensively installed on any car. 


And any car is a better car if equipped 


Control 


The plant, | 
temporarily at least, is on a 75 cent. | 


mills were scheduled | 





|pany’s open hearth furnaces in this 
| district 


district, having seven of its fifteen 
open hearth furnaces on. 

Republic Steel Corporation re- 
sumed operations at its Niles, O., 
sheet plant yesterday and is con- 
tinuing operations at its strip plant | 
at Warren on the recent level. Ingot 
output is down slightly at the cor- | 
poration’s Warren plant. 

Operations of all Republic Steel} 
plants in the Mahoning Valley this 
week will average 22 per cent., un- 
changed from last week. Slightly 
more than one-third of the com- 


Be 


are melting and the 
semer plant is on. 

Sharon Steel Hoop Company oper- | 
ations are holding another week at 
18 per cent., according to valley 
trade authorities. The company’s} 
sheet plant still is idle, since the | 
company’s automobile and miscel-| 
laneous customers have not in- | 
creased buying on a scale to justify 
the plant’s operation in recent} 
weeks. The company’s strip depart- | 
ment at Sharon, Pa., is operating at | 
30 per cent. 


uses the 


with Bendix Automatic Clutch Control. 


Bracc-KviesrkAtTH Corp., South Bend, Ind. 


(Subsidiary of Bendix Aviation Corporatien) 





and AVIATION 


| June 20 to 24, succeeding Dr. Frank 


A. S. T. M. CHOOSES 
CHAPMAN AS HEAD 


Atlantic City, N. J., June 13.— 
Cloyd M. Chapman, consuiting en- 
gineer, New York, has been nomi- 


nated for president of the American 
Society for Testing Materials. He) 
will assume office at the close of | 
the annual meeting at Atlantic City 


The 


By BURTON W. MUSSER 


City, Utah 


(Second Installment) 


Never before in the history of the 


| O. Clements, techaioas croner S manufacture of the automobile has 
ithe General Motors research labora- | the purchaser been given so much| 
| tories 'for his money as at the present 

Mr. Chapman was associated with | time —so much in luxury, artistry, 
the late Thomas A. Edison for &! necehanical perfection, strength and 
number of years. Later, as a Sp€-| quyrability. To meet competition, in 
cialist in power plant and manufac-|, geclining market with an enor- 
turing plant design, he supervised) mous overhead of fixed expenses, 
the construction of the first gener-| ejther the sales price or the tax| 


ating plant in the electrification of 
the New York, New Haven & Hart- 
ford Railroad. He is a graduate of | 
Cornell University and is complet- 
ing his term as vice-president of the 
American Society for Testing Ma- 
terials 


must be reduced, The tax not only 
is not reduced, but is constantly in- 
creased and pyramided; and So, in- 
evitably, profits must be sacrificed 

For the petroleum industry I 
plead for a reduction of the tax on 
gasoline. 





BENDIX 


Automobile and Aviation 
PRODUCTS 


Bendix Brakes, Bendix Drive, 
Bendix Automatic Clutch Control, 
Bendix Startix, Stromberg Car- 
buretors, B-K Vacuum Brake 
Boosters, Cowdrey Brake Tester, 
Stromberg Automatic Choke Con- 
trol, Bendix Seamless Flexible 
Metallic Tubing, Eclipse Aircraft 
Starters and Generators, Air- 
craft Propellers, Bendix -West- 
inghouse Air Braking Systems, 
Marine Instruments, Pioneer Instru- 
ments, Scintilla Magnetos, Delco 
Aircraft Ignition, Weather Instru- 
ments, and other equipment. 


Batt, Musser & Mitchell, Salt Lake | 


‘Is It Time to Reduce 


Gasoline Tax? 


| Nine and one-half billions of dol- 
lars is invested in the petroleum in- 
|dustry. It employs between two and 
}two and one-half millions of men 
jand women. Nearly ten millions of 
;}people are directly dependent upon 
lit. Its importance in the daily lives 
f millions of individuals and its ne- 
|cessity to the welfare of the nation 
|can be immediately visualized if you 

think of the world being suddenly 
| deprived of petroleum and its prod- 
| ucts, 

Over the last ten years, the in- 
dustry has earned on an average of 
|not to exceed 2%; per cent. of the 
| capital invested. Its annual income 
jis only about one-half of the amount 
of money paid annually by way of 
|} taxes on gasoline. The average gaso- 
line tax in the United States is in 
jexcess of the wholesale price of 
igasoline at the refineries in the 
great Mid Continent refining sec- 
tion. The tax amounts to a sales 
tax of from 70 to 100 per cent 

It isn’t a tax on a luxury. It isn’t 
entirely passed on to the consumer, 
A great percentage of its proceeds 
are not used for highway purposes. 
It is confiscatory in character, and 
readily lends itself to the gravest 
abuses. Practically, from the stand- 
point of the industry and largely be- 
cause of its abuses, it is the worst 
conceivable tax. 

At its present rate, and if it con- 
tinues be administered as it is 
now and has in the past been ad- 


to 


ministered, it will more effectively 
ruin the industry—if not so precipi- 
tately—than if the industry itself 
het its wells, destroyed its trans- 
| portation facilities and wrecked its 
retail outlet: 
Because of its excessiveness, it has 
lent and is lending itself to un- 
controlled and probably uncontrol- 
lable practices, which have literally 


and effectively demoralized the re- 
tail market of gasoline and placed in 
the pockets of the bootleggers an a 


One 





gregate sum estimated to be from 
100 to 300 millions of dollars. 

This evil did not grow up in a 
day. 

With childlixe faith and with a 


sort of gay insouciance, with a sub- 








lime indifference, and with an un- 
concern that characterizes meaning- 
less good fellowship, and even as 
late as 1929, the petroleum industry, 
stil completely immersed in the 
darkness of a foggy lack of appre- 
ciation of what it was doing, trans- 
figured itself into an _  Alice-in- 
Wonderland, and without knowing 
the whence nor the whither sub- 
scribed to the following resolution: 
“Resolved: That we do not oppose 
the levying of a gasoline tax where 
| all of the revenue derived there- 
|}from i d solely for highway 
construction and maintenance pur- 
poses, but we oppose the fixing of 
la rate per gallon tax beyond reas- 
onable bounds, where the rate the 
consumer must pay 1s out of cquit- 
able proportion to the pri of 
gasoline.’ 
Having the fore With great 
| docilits acquiesced in a government- 
al policy that was bent on doing 
the industry more harm than al! of 
the money invested in the industry 
land all of the men dependent on the 
industry could do it good, it now 
takes active steps affirmatively to 
thing that curses it, and 
$ a policy that is as destrice 
the industry as the overe 
supply of crude oil and the duplicae 
tion of retail outlet; 
Thirty cents per gallon was the 
average price of gasoline throughout 
the country in 1920. Eleven cents is 





now the average price of gasoline. 
The gas tax originated in 1919 at 1 
cent per gallon. Its average through- 
out the states now is 4.7 cents per 
gallon. 

The consumption of gasoline has 
increased tremendously since 1919, 
but its percentage of increase was 
strikingly less in 1930 and 1931. I do 
not take the position that the gas 
tax has been wholly responsible for 
the recent\decreases in consumption, 


but it has substantially contributed 
to such decrease 

This high rate of taxation is 
aimed against two of the six es- 
sentials of civilization. It directly 
affects transportation and fuel. 

A flat gasoline tax rate is ecSe- 
sentially and inevitably unfair to 


the producer and to the consumer. 


(Continued on Page 10) 
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Greetings! 
Members of the S. 


At White Sulphur Springs, in 
Detroit, Cleveland, Chicago, 
New York and other impor- 
tant cities you will get the 
news this week through Auto- 
motive Daily News. It will 
be the only paper distributed 
at the meeting, and it is al- 
ways the only paper in the 
industry to deliver news when 
it is still news. Take that 
information to those in your 
plant who have something to 
say about advertising and, 
unless they already know the 
value of this publication, you 
can tell them how it actually 
served you. As it will serve 
you this week, it serves thou- 
sands in the industry every 
day carrying important news 
to factory officials, dealers, 
distributors and leading job- 
bers. 


Daily News. Not only are all ads visible, but 
a given expenditure of money will purchase 
more insertions, more prominently displayed 
and seen by more people per dollar spent than 
in similar news media. It is possible by prop- 
erly dating insertions to obtain an added dis- 


Factory executives in all types of automotive 
plants make a daily habit of reading this pub- 
lication. From presidents down the line to 
minor executives the paper gets a thorough 
reading each day. After the subscriber himself 


has finished reading the paper it is passed on 
to over five others who read it. This produces a 
factory influence far greater than the number 
of actual subscribers. This thorough reading 
by over six persons per copy is done because 
the readers WANT the news. The editorial 
service of this paper is so good that the sub- 
scription price is $12 per year, four to twelve 
times higher than similar trade media. 


In connection with the high reader interest 
which the paper enjoys, advertisers should 
consider the economy in using Automotive 


tribution throughout the year of over a half 
million extra copies reaching truck fleet 
owners, additional passenger car dealers, more 
engineers, production men, jobbers, etc. 


This publication has a record of achievement 
over the period of seven years, an editorial 
record not matched by any paper in the field, 
and it retains its leadership every day. Its 
advertising record has been satisfactory to 
advertisers, and it is today enjoying the con- 
tinued confidence of the leading manufacturers 
in the automotive industry. 


Get the Most for Your Advertising Money 


Advertisers may avail themselves of issues during the year having a total ADDED distribution of over 


a half million copies. This month, in addition to the S. A. E. meeting issues, there is a truck issue on 
June 30th that will reach owners of 1,500,000 trucks, also every exclusive truck dealer of importance. Your 
advertising dollars should bring more than ever before, and in Automotive Daily News you have the 


opportunity of spending your money with greatest economy. 
: " 
Automotive B aily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. ’ 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill, 





of Automotive Engineers. 
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PISTON RING PROGRESS* 


By RALPH R. TEETOR and HARRY M. BRAMBERRY, 
Perfect Circle Company 


*Paper read Monday, June 13, 1932, before summer meeting of Society 


Ralph R. Teetor and Harry M. Bramberry of the engi- 
neering department of the Perfect Circle Company presented 


an interesting paper on Piston Ring Progress. 


Space lacks 


to present here the whole paper and the illustrations accom- 
panying it, but the following resume gives a bird’ s-eye view 


of the presentation: : 
Piston-ring equipment required 


for modern high-speed engines and 
testing apparatus for 
the major characteristics affecting 
the performance and life of piston 
rings constitutes the subject matter 
of this paper. 

As engine speeds and compres- 
sion ratios have increased steadily 


ing tn Position te be Checked 


Beller Gage fer Tewting Picten-Sings 


Vig. 1. 


during the last several years, the 
characteristics of piston - ring 
equipment to meet such demands 
have required very different rings 
from the equipment used in the 
lower-speed, low-compression en- 
gine. Ring equipment to meet 
these needs has not been developed 
over night; it has required an al- 
most endless amount of effort and 
research, together with the devel- 
opment of gauge apparatus 


~ 


radial wall pressure than 
instrument in gen- 


correct 
has any other 


determining | eral use. 


It is obvious that this process is 
slow for checking radial pressure 
characteristics, therefore a radial 
pressure scale has been developed 
by which the pressure at the points 
of the ring can be measured quickly 
and accurately. Fig. 2 outlines 
the fundamental principles of this 
scale. There are five rollers, indi- 
cated by 1, 2, 3, 4 and 5, which are 
set in position by using a disk of 
a size equivalent to the cylinder 
diameter. Rollers Nos. 1 and 5, 
mounted on the ends of scale 
beams (6) contact with the ring 
just as close to the joint as possible 
to permit a slight clearance between 
them. It is very important that 
point pressures be measured exactly 
at the line of cylinder diameter. 
This measurement is accomplished 
by limiting the travel of the scale 
beams by means of stops (8) which 
form electrical contacts. The allow- 
able vertical travel between 





contacts at the end of the beams is) 


With a 10:1 ratio of 
the beam arms, the movement at 
rollers Nos. 1 and 5 is but 0.0003 
inch. With this slight movement 
it is possible to measure the ring 
within close enough limits to deter- 
mine the pressure on the cylinder 
wall at these points, regardless of 
the characteristics of the ring 
when confined in the cylinder. The 
poises (7) slide along the beams (6) 
and are graduated in pounds and 
tenths of pounds, and are set at 
the low limits specified for point 
pressures. The ring is then in- 
serted and the results are read on 


0.003 inch. 


by the PLUS and MINUS windows at 


Electric Lights Behind These Vindore 


which the minute dimensions and 
characteriistics of piston rings 
could be determined. This work 
has been in progress for several 
years, particularly in the last two 
years. 
THE ROLLER GAUGE AND 
RADIAL PRESSURE SCALE 

The roller gauge shown in Fig. 1 
comprises a solid steel ring having 
an accurately finished internal 
cylindrical surface, the diameter of 
which is greater than the ring to 
be tested by twice the diameter of 
the individual inserted rollers, The 
seventeen rollers are located in a 
circular retainer, which is a por- 
tion of, or attached to, the steel 
ring, are loosely contained in the 
retainer and located so that they 
form an insert between the interior 
surface of the gauge and the ex- 
terior face of the piston ring. The 
rollers are spaced on 2212-degree 
centers, excepting the two rollers 
which are located on either side 
and immediately adjacent to the 
joint. When the ring is inserted in 
the gauge, a very practical meas- 
urement of the radial pressure of 
the ring against the roller can be 
made by turning each roller be- 
tween the thumb and finger. This 
gauge provides the most practical 
method generally known at pres- 
ent, and has contributed more to 
the develonmert of determining 





FIG, 2 


the lower side of the scale just be- 
neath the rollers. If the PLUS lights 
burn, this indicates that the ring 
is in excess of the low limit speci- 
fied. If either of the MINUS 
lights burns, the ring is immediately 
rejected for insufficient point pres- 
sure. If none of the lights burn, 
this indicates that the ring has a 
pressure on either point equivalent 
to the low limit specified. This ap- 
paratus has proved to be sufficient- 
ly fast so that it could be used for 
quantity checking to a considerable 
advantage. The scale is adjustable 
to receive rings from 2%% to 6 inches 
in diameter, and up to 1% inch 
wide. 


(Continued on Page 11) 





FIVE WAY DRILLING 
MACHINE 


The Foote-Burt Company is offer- 
ing a new five way drilling machine 
with ninety spindles, for use on 
V-eight cylinder blocks. The ma- 
chine has a vertical head, two upper 
angular heads and two lower an- 
gular heads. It is a unit design, 
each drilling unit being complete 


within itself, with its own motor 
drive. The frame consists of heavy 


castings to give rigidity and a firm | 


support for the units. 


Drum type cam units drive the 
| heads. 
two upper angular units have cams | 
The | 


The vertical unit and the 


fourteen inches in diameter. 
two lower angular units have ten- 
inch cams, 

Because of the small number of 
spindles on the lower angular heads, 
the comparatively small units are 
used for the upper angular and the 
vertical heads. The ways for these 
units are extra wide and the slides 
are long to provide needed support. 
All the various units are driven by 
standard foot mounted ball bearing 
motors, giving interchangeability of 
parts, All the heads and the cam 
units have individual lubricating 
systems, with sight feed gauges 
fitted. 

A single throw-in lever controls 
all the drilling units. One fixture 
clamps the lever clamps, locates the 
part and moves the guide bushings 
in close to the work at once. 
throw-in lever starts the cycle of all 


the | units at the same time. 


TRU-STOP BRAKE 
REDESIGNED 


The automotive division of the 
American Cable Company, 
Bridgeport, Conn., has redesigned its 
Tru-Stop ventilated disc brake, This 
emergency and parking brake is for 
use on trucks and buses. It is of 
compact design, Relining of shoes 
has been greatly simplified by mak- 
ing shoe removal and adjustment 
relatively easy, it is stated. 

The distinctive feature of the Tru- 
Stop brake is the use of a ventilated 
disc mounted on the main transmis- 
sion shaft directly behind the hous- 
ing, this disc being gripped between 
two shoes that are applied with uni- 
form pressure by a simple mechanism 
connected directly to the operating 
lever, The brake shoes are supported 
on levers pivoted to a bracket, which 
is secured to the transmission hous- 
ing or the frame, 


ELECTRODE HOLDER 
a 


The Lincoln Electric Company is 
putting out an electrode holder 
stand, which automatically shuts 
down the welder a minute after the 
holder is placed on the stand and 
starts it as soon as the holder is 
removed. 

When the hook is depressed by 
the weight of the holder, it brings 
into action a special timing device, 
which, in just a minute, disconnects 
the welding set from the power 
supply line. When the holder is re- 
moved from the hook, this latter 
springs up and automatically starts 
the welder. The holder hook may 
be raised or lowered on the upright 
as is most convenient for the weld- 
ing operator. This device may be 
used when the welding equipment 
is provided with an automatic mo- 
tor starter with a two-wire pilot 
control. 


SCHOOL BUS AND MOTOR 
COACH BODIES 


The Mifflinburg Body Company is 
putting out a new line of bodies for 
school buses and motor coaches. 
The model 51 has a jack-knife door 
and an outside length of 16 feet. It 
is 78 inches wide, 60 inches high, 
and various seating plans may be 
had. The approximate weight is 
2,250 pounds. 

The model 60 is the same style as 
the 51, 16 feet long outside, 89 
inches wide and 60 inches high. 


| Shatterproof safety glass is supplied 


in all windshields. A variety of 
color combinations may be had. In 
figuring capacity 12 inches are al- 
lowed for each child and 16 inches 
for each adult, 
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(found a way to overcome the ten- | 
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Waen such an acknowledged 


judge of automobile performance as Cliff Durant 


chooses a Marmon Sixteen, it is an outstanding 


tribute to the superiority of this great automobile. 
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FRAME DESIGN AND FRONT-END 
STABILITY 


At the evening 


es session of the Society of Automotive 
Engineers, Clyde R. Paton, experimental engineer 


with the 


Packard organization, delivered a paper on “Frame Design 


and Front-End Stability.’ 

The following abstract gives an 
accurate outline of the presenta- 
tion: 

Experimental work done to ascer- 
tain the influence of frame and 
body structures upon front-end sta- 
bility of the automobile is described 
by the author, and definite means 
of preventing the phenomena of 
wheel wabble, shimmy and vibratory 
movements of the radiator, head- 


| lamps and fenders are set forth. 


Early investigation showed that 
the problem involved not only un- 
sprung weight, but also the struc- 
tural arrangement of the frame and 
the body. 

Chassis dynamometer tests re- 
vealed a nodal point of zero torsional 
vibration approximately at a plane 
opposite the front seat, but vary- 
ing with different cars and body 
types, the forward portion of the 
chassis vibrating torsionally about 
the longitudinal axis in opposite 
phase to the rear portion. Experi- 
ments rather conclusively proved 
that damping is needed in the 
frame and body. Many tests with 
stiffened frames gave disappointing 
results on the road as compared 
with dynamometer tests, and de- 
velopment of flexible engine mount- 
ings complicated the problem. 
Therefore, it store, it became ecame apparent that 





| the frame and body must be treated 
as a single structure, and a more 
rigid method of bolting the body to 
the frame was found to give sur- 
prisingly good results. Diagonal 
roof bracing and reinforcing the 
cowl and side panels also increased 
the body rigidity, decreased the body 
depreciation and reduced front-end 
vibration. 

Addition of weight at the front, 
remote from the neutral axis of 
the frame, was found to have a very 
beneficial effect, and spare wheels 
and tires mounted in the front- 
fender wells and securing the radia- 
tor more rigidly to the dash and 
side rails also gave greater front- 
end stability. 

Placing spring mounted weights 
in the ends of the front bumper 
proved very effective, the weights 
being given a frequency substan- 
tially the same as that of the tor- 


| Sional vibration of the chassis. 


Unsprung weight well out from 
the center of the axles causes road 
shocks to be absorbed in the tires 
instead of being transmitted to the 
frame and the author believes that 
we have gone too far in reducing 
unsprung weight. 

Open and convertible cars call for 
different treatment than is most 
effective with sedan models, which 
are stiffer in the mid-section. 


New G. P. A. Anti-Freeze 
Rustproofs Cooling System 


A new glycerin anti-freeze that} 
rustproofs the inside of tho cooling | 
system and leaks out even less than 
water will be marketed this year by 
the members of the Glycerine Pro- 
ducers’ Association. This product, 
according to the association, offers 
more advantages than any other, 
anti-freeze. Five years of research 
have resulted in the discovery of a! 
greatly improved formula. The ad- | 
vantages of the new G.P. A. radia- 
tor glycerin will be nationally adver- 
tised on a wider scale than ever be- 
fore. 

The association's chemists, 
cording to the announcement, 


ac- 
have 


dency of glycerin to seep through} 
minute leaks. 

The new formula 
inhibitor which stops the rusting, 
and corrosion of all metals with 
which G. P. A. comes in contact, 
including brass and aluminum. 
Corrosion inhibitors for iron and| 
inhibitors for iron and solder are 
familiar to the anti-freeze industry. 
The makers of G. P. A., however, | 
have extended this protection to| 
brass and aluminum as well as iron} 
and solder. When users of this} 
radiator glycerin drain their cool-| 
ing systems next spring they will 
find that the liquid has not been 
discolored by products of oxidation. 
Moreover this rust protection re- 
mains even after the anti-freeze is 
drawn off. 

Finally, 


includes an 





but perhaps most im- 


| tection continues after 


| ber 


portant of all from the point of 
view of the distributor and the 
user, G. P. A. is lower in price. It 
still carries a handsome “spread” 
for the dealer. 

The association advertising 
stress “fourteen advantages 
G. P. A.,” as follows: 

1. Gives complete protection 
against freeze-ups to 30 degrees be- 
low zero. 

2. Will not 
on the warmest days. 
lasts all winger 
on the warmest days. 

3. Leaks less than water. 

4. Protects all metals of the c.VIl- 
ing system against corrosion and the 
rust caused by tap water. This pro- 
G. P. A. is 


will 
of 


evaporate—not 
One 


even 
filling 


drained out. 

5. Retards disintegration of 
hose. 

6. Postively will not clog or 
radiator. 

7. Mixes quickly and permanently 


rub- 


gum 


| with water. 


motor. 
Duco or other 


8. Never overheats 

9. Does not injure 
finishes, 

10. No unpleasant or 
fumes. 

11. Safe—non-poisonous, 
frammable. 

12. Permits better operating tem- 
peratures. 

13. Uniform in quality. 
G. P. A, standards. 

14. Lower in price. More economi- 
cal than ever. 


dangerous 


non-in- 


Made te 





in and see just how broadcasting is done. 


AUTOMOTIVE DAILY NEWS, TUESDAY, JUNE 14, 1932 


The opening night 


there were more than 1,000 in the place, eager to watch the 
proceedings, as the broadcasting is done direct from the 


Hupmobile branch. 
business and after watching 


The entire establishment was open for 


the broadcasting the visitors 


went from department to department, observing how Clarke 


is equipped to give service to 
The second night there 


indications point to the attendance holding up. 


customers, 
was a still larger crowd and 
And Clarke 


is getting his returns in the shape of a prospect list that is 


growing longer and longer. 


a + * 

THE THIRTY THREE members of the Detroit 
Chevrolet Dealers Association closed up shop the day the 
annual meeting was held, played golf, attended a banquet 
and elected officers for the ensuing year. 

James R. Collins of the Collins-Chevrolet Company was 
elected president; Lloyd T. Ginn of the Ginn-Chevrolet 


Company, vice-president, and T, A. Peters of the Gratiot-| 
| travagance, 


Chevrolet Company, secretary-treasurer. 


* 


* 


NOSING AROUND the town, I have run across several | 


* 


parts making concerns which are doing what might be called 
phenomenal business, considering the times, but which will 
not let me mention their success. 

Not that they wouldn’t like to do a little bragging, but 
because they fear a rush of the unemployed. To say that a 
company is worinkg overtime or that it has an unusual lot 


of orders results in that conce 
cations for jobs. 


as we usually do, or to admit I 


* 


I DON’T KNOW whether 


orn being swamped with appli- 


+ 
to blame it on the proofreader 
punched the*wrong typewriter 


key when I called Frank Watts, chief engineer of Hupmobile, 


Frank Walls, in listing the notables who are at the S. A. E.| 
meeting in White Sulphur Springs this week. 
Anyway, that’s the way it got in the paper. 


And mebbe 


I didn’t feel ashamed when Walter McLain phoned me that 


a dozen people at the Hupmobile factory had:noted the bull | 


and commented on it. 


Is It Time to Reduce 
The 


Gasoline Tax? 


(Continued from Page 7) 


the retail price of gasoline 


While 


shows a marked decrease every year} 


since 1920, the average gasoline tax 
rate has shown a steady increase. 
If 2 cents per gallon was a fair 


tax on gasoline when the retail price | 


of gasoline was 30 cents per gallon, 
certainly a 5 cents per gallon tax 
on gasoline is not a fair tax when 
the retail price of gasoline 
cents a gallon. 

Recently Congress rejected a 
per cent. tax on 
products as being unfair to industry 
—while congressmen in the making 
do not regard a 30 per cent, tax on 
products manufactured by the oil 
industry as éven being out of line. 


2% 


But the petroleum industry is not} 


so much affected by the confisca- 
tory nature of the tax complained 
of as it is by the fact that, because 
of the high rate of taxation, the 
gasoline business is unfairly com- 
peted with by literally millions of 
gallons of gasoline which do not 
bear the tax. 

In any given locality the retail 
price of gasoline is fixed by the re- 
tail price of 5 per cent. of the gaso- 
line sold in that community. A 
single pump in a strategic location 
furnished gasoline by a bootlegger 
can, and does, jeopardize enormous 
investments of legitimate dealers. 
To compete with bootleg gasoline, 
the refiner must absorb the tax. 

The very legislation which neces- 
sitates the industry absorbing a 
great tax or any proportion of a 
tax which encourages its own eva- 
sion robs the sovereign not only of 


the present legitimate fruits of the! 


precise tax in question, but lessens 
and diminishes the ability of 
citizens engaged in legitimate prac- 
tices to pay not only the tax causing 
the difficulty, but other normal 
corporate, income and 
taxes, 

So that when the tax on gasoline 
becomes so high as to encourage or 
induce or permit the unscrupulous 
to evade the tax, then there is set 
in motion a series of evils which not 
only reduce the proceeds of that tax 
but destroy the ability of the per- 
s0n who does not evade it to pay it 
and the other taxes which other- 
wise would normally flow into the 
coffers of the state treasury. 


is 5] 


manufactured | 


its | 


property | 


Every thoughful person knows that 
the effective way to destroy or at 
least effectively diminish the illicit 
traffic in liquor is to deprive the 
trafficker of his profits. And so the 
|}way to meet the problem of the 
gasoline bootlegger is to reduce the 
tax to a point where there is no 
profit in his practices. 

The policy of taxing gasoline 
|the present rate must be changed. 

Lashed into action by its stock- 
holders, backed by the two and one- 
half millions of its own employees, 
by four million employees of the au- 
tomobile industry, by twenty-six 
million motorists and their depend- 


at 


cerous growth out of the system of 
American business and destroy this 
thing that is defeating governments. 
robbing the consumer and destroy- 
ing industries. 

That the gasoline tax produces 
too much money is demonstrated by 
;the use made of the gasoline tax 
funds. 

A taxing unit, given just enough 
or a trifle less than enough funds 
for a given purpose, is less likely to 
permit the funds to be stolen or di- 
verted than if it had too much 
money. 

Unless the tax is meant to dis- 
courage the use of the automobile or 
of gasoline, then the only legitimate 
reason for taxing gasoline is for 
highway purposes. 

If the fund is to be for general 
purposes, then all manufactured 
products should contribute to the 
fund. 

The history of this tax plainly 
teaches us that its proceeds were in- 
tended exclusively for the building 
and maintenance of highway sys- 
tems, It was on that theory, wheth- 
er expressed or implied, that the 
tax was first levied by the states 
and later increased and perpetuated. 

It has long since lost that char- 
acteristic. The fund is @iverted in 
numerous ways. 
| First. it is stolen by the bootleg- 











| 
| ger in practically every state in the | 


Union. 

Second, in Tennessee, Georgia, 
|} and Florida it is used for schools; 
in Alabama it is used for the build- 
ing of sea walls and for text books; 


iin forty-nine different ways, it 
difficult to determine precisely the} 
the | 





| 3614 per cent. 


ents, the industry must cut this can- | 





in Louisiana, for ports and dock 
board expenses; in Maryland, for 
the culture of oysters; in New 
Mexico, for the culture of fish; in 
New Jersey, for the construction of 
state buildings and other general 
purposes; in Oklahoma, Wisconsin, 
and other states, for unemployment 
relief; in Mississippi, for sea wall 
construction; in New York, for gen- 
eral municipal purposes and to 
build up reserves; in Texas, for the 
free school fund; in the District of 
Columbia, for general purposes; in 
Illinois, Utah, and elsewhere, for 
general relief; and in other states 
for salaries, pensions, parks, libra- 
ries, drinking water, celebrations, ad- 
vertising, bathing beaches, wharves, 
the improvement of trade through 
harbor development, and for food, 
clothing, and shelter for the unem- 
ployed; and in some districts it has 
been advocated that the fund be 
used directly to reduce the general 
tax on urban real estate.” 


Third, the fund is diverted by its 
extravagant and wasteful usc. 


It is easily demonstrable that 
practically every state diverts more 
or less of these funds through ex- 


Certainly, if we can agree that 
there is a large percentage of the 
gasoline tax fund stolen, diverted 
or extravagantly used, then we will 
all agree that to that extent the 
gasoline tax should be reduced. 

Because the gasoline tax is im- 
posed by forty-nine different agen- 
cies and expended in at least forty- 
nine different ways, through forty- 
nine different systems of expendi- 
ture, covering forty-nine different 
local highway necessities and im- 


provements, in forty-nine different | 


jurisdictions, and is stolen in forty- 
nine different methods and diverted 
is 


exact percentage of decrease 
gasoline tax should take. 


Let us take some concrete ex-| 


amples. In my own state, $700,000 
of the gasoline tax fund has been 


diverted to general fund purposes. | 


Many other thousands of dollars 
have been extravagantly spent in 
the building of unnecessary new 
roads, duplicating other roads, fur- 
nishing employment, etc. Then, in 
addition, there have been thousands 
of dollars lost in evasions. However, 
the $700,000 is definite and spe- 
cific. That amount of money 
equals 3614 per cent. of the total 
amount of gasoline tax funds col- 
lected during the fiscal year in 
which the diversion took place. The 
tax in my state is 4 cents per gal- 
lon. It should be reduced at least 
by the amount of the diversions—by 
What the tax should 
be is a mere matter of arithmetic. 
Another example: There was paid 


|in gasoline taxes to all of the states 


in 1931 something in excess of five 
hundred million dollars. The amount 
of gasoline tax funds stolen by boot- 
leggers has been variously estimated. 
There seems to be ample evidence 
to prove that between a hundred 
million and three hundred millions 
of dollars were thus stolen. Take the 
average of two hundred million. 
That is two-sevenths of the entire 
tax due for all of the gasoline sold. 
Disregarding all other forms of di- 
versions, and based upon the above 
facts alone, the average tax over 
the United States should be reduced 
1.34 cents per gallon. 

Another example: Each cent per 
gallon of tax on gasoline in the 
United States produces one hundred 
and fifty million dollars. As one to 
three hundred millions of dollars 
have been stolen by bootleggers and 
other millions of dollars have been 
diverted to uses other than for high- 
ways, and other millions of dollars 
are extravagantly and_ uselessly 
spent, then we can safely say at 
least three hundred million dollars 
of this tax fund has been thus stolen 
and diverted. It is obvious that if 
evasions and diversions are stopped, 
the average tax over the United 
States should be reduced by 2 cents. 

In the American Automobile As- 
sociation’s Motor Vehicle Taxes of 


| March, 1931, it is stated that in 1929 


the net motor vehicle taxes and fees 
for highway use were $758,821,436, 
and that the 1929 cost of all state 
highway systems was $433,836,739; 
these tax receipts exceeded the costs 
of all state highway systems by 
$324,984,677, or 75 per cent. The 
gasoline tax receipts alone were 
nearly sufficient to cover these 
costs. Of the special taxes on motor 
vehicles 62 per cent. is represented 
by the present tax on gasoline. As- 
suming that the tax on gasoline only 


| gasoline 











equals the special taxes imposed 
against the motorist (which, of 
course, is not the case), then the 
tax for 1929 was 75 per 
cent. too great, so far as the neces- 


sity of the fund for state highway | 


purposes was concerned. It will be 
said, however, that the respective 
state road systems are nowhere 
nearly completed. As long as ihecre 


is an excess of funds to be expended | 


for road building and political pur- 
poses, the state road systems oi ihe 
respective states will never be com- 
pleted. 

A billion dollars a year for 
past twenty years has been spent in 
public highways, From the United 
States Bureau of Roads we get 
information that there are now out- 
standing a little in excess of one 
billion dollars of state highway and 
bridge bonds out of a total issue of 
twenty billions. To retire these 
bonds has necessitated an annual 
expenditure, over twenty years, of 
about two and a half times the cost 
of 
Canal. 

The total road mileage of all the 
states is 3,009,066 miles. The total 
mileage of the state systems is only 
347,867 miles. The total mileage of 
improved roads is 284,806 miles 
Nearly 96,500 miles of the 
mileage of improved roads are bi- 
tuminous macadam, bituminous con- 
crete and portland cement roads; 
and 132,000 miles of improved roads 
consist of gravel, macadam, and 
low-cost bituminous mix roads 

At least some headway has been 
made in road improvement. This 
improvement was accomplished un- 
der a tax ranging from 1 cent per 


the 


gallon to 5 cents per gallon. Can it! 


be said that now, with this immense 
road construction behind us and 
with the tremendous increase in the 
number of gallons of gasoline taxed 
and with the rate of taxation 4.7 
cents per gallon, that the present 
high rate of taxation is not consid- 
erably in excess of what it necessar- 
ily should be as measured by the 
legitimate uses to which the pro- 
ceeds are to be devoted? 

It is to be said to the credit of 
many public officials of the various 
states that they are whole-heartedly 


in favor of the campaign against | 


the evasion and diversion of gaso- 
line tax funds. There are a few 
political-minded, over-paid, and 
contemptible salary takers—espe- 
cially at this season—who seek to 
discredit the efforts of the industry 
and others effectively to stamp out 
known bad practices. These dema- 
gogues say that the big companies 
are using gas tax evasion and gas 
tax diversion as a weapon to put the 


little companies out of business. The | 


fact of the matter is that, to the ex- 
tent these bad practices are dimin- 
ished, the legitimate small dealer is 
benefited. He is benefited, propor- 
tionately greater than the larger 


company, It does not lie in the mouth | 
of a public servant to justify the | 


bootlegging of gasoline with the 
false cry that the big compa- 
nies are trying to ruin the little com- 
panies When great industries are 
threatened, when the consumer is 
being robbed, when governments are 
being undermined and destroyed, 
certainly it is time for some one to 
become actively interested in 
cause of the destruction. 


NEW TRAFFIC SYSTEM 


IN HOLLAND TUNNEL | 


Jersey City, N. J., June 13.—Posts 


in the Holland Tunnel have been| 


painted red at intervals of 100 feet 


to assist motorists in measuring dis- | 


tances. One of the few traffic rules 


| peculiar to the Holland Tunnei ap- | 


plies to spacing between cars, which 
are directed to keep seventy-five 
feet apart. 
allows for the length of a car, as 
well as the required seventy-five- 
foot interval, The red-painted posts, 
which support the handrails, also 
assist patrolmen in the tunnel in 


checking on the movement of traffic. | 


SUPPLY FIRM CHARTERED 

Hartford, Conn., June 13.—David 
Winkler, automobile supplies dealer 
of 651 Park Street, has incorporated 
under the firm name of D. Winkler, 
Inc. Authorized capital is $50,000, of 
which $47,200 is paid in. Mr. Wink- 
ler is president and treasurer and 
Anna Winkler secretary. 


NEW DE SOTO DEALER 
East Camden, N. J., June 13.—The 
De Soto Motor Corporation has an- 
nounced appointment of the Jersey 
Motor Company, 43d and Federal 
Streets, as dealer in this section. 


the | 


the building of the Panama! 


total | 


the | 


The planting of the posts | 


MANY NEW DEALERS 
ADDED BY DODGE 


(Continued from Page 1) 


cis Creek, Wis.; Service Garage, 
Frinceton, Wis.; Siegel Motors Inc., 
Chicago, Ill.; Fred Kersten & Sons, 
Wittenberg, Wis. 

Detroit—A. Westin & Co., New- 
| berry, Mich.; Major Auto Company, 
Standish, Mich.; Duvall’s Garage, 
Frankfort, Ky.; O. L. Rinehart, 
Gallipolis, O.; C. H. Williams, Mil- 
an, Mich.; Fee Brothers, Plain City, 
O.; C. J. Huff Motors, Franklin, 
Pa.; Morgan Motor Company, W. 
Liberty, Ky.; J. P. Jones, Bevins- 
ville, Ky.; West End Garage, Wells- 
ville, O.; Jamestown Auto Sales, 
Jamestown, Ind.; Harry A. Meyer, 
; Connersville, Ind.; Nash Barberton 
Company, Barberton, O.; Oakley 
| Motor Sales, Indianapolis, Ind.; 
; James A. Owen, Marne, Mich.; Ben- 
netts Garage Coopersville Mich.; 
| Lord-Kelly Auto Company, Mount 
Vernon, O.; Central Garage, Web- 
ster, N. Y.; W. W. Seger, Mt. 
Pleasant, Mich. 

Dallas — Reeves-Burton Motor 
Motor Company, Haskell, Tex., and 
Herbert C. Sansing, Pryor, Okla. 
| Kansas City—Standard Finance 
Company, Emmetsburgh, Ia.; A. A, 
| Compton, Blair, Neb.; Bostian Mo- 
| tors, Independence, Mo.; Sulgrove 
Motor Company, Dexter, Ia.; Rogers 
& Shoup, Rifle, Col.; M. C. Barack, 
| Trinidad, Col.; Carther Motor Com- 
; pany, Del Norte, Col., and George 
Higganbotham, Washington, Kan. 

New York—McClure Fahenstock, 
Wayne, Pa.; Hayes Service Station, 
| Holbrook, Mass.; Knight  Bros., 
| Squantum, Mass.; Rockbridge Motor 
| Company, Lexington, Va.; George A. 
|Shaw, Tully, N. Y.; Pierce Bros., 
| Everett, Mass.; Attleboro Motor 
Sales, Attleboro, Mass.; Walter H. 
| Kelpp, Keansburg, N. J.; Rudolph 
| Motor Company, New Brighton, N. 
| ¥.; Kaufman Motors Sales, Brook- 
|lyn, N. ¥.; Brown Motor Company, 
| North Abington, Mass.: L. L. Harris 
| Company, Providence, R. I.; Sutton 
| Place Motors, New York, N. Y.; H. 
| F. Clukay & Co.’ Petersboro, N. H.; 
| Goldie Motors, Inc., Hartford, Conn.; 
| Wilson’s Garage, Lee, Mass.; Lee 
| Street Garage, Warrenton, Va.; T. 
| W. Baxter, Syracuse, N. Y.; Kiely 
Bros., Inc., Amherst, Mass.; E. N. 
| French, Livermore Falls, Me.; B. H. 
| Mead, Milltown, N. J.; Maxwell 
Motor Car Company, East Jaffrey, 
N. H.; W. C. Grader, Bellefonte, Pa.; 
| J. T. Sutton, Stevensville, Va.; J. O. 
| Taylor, King William Court House, 
Va.; H. I. Grokeau Motor, Inc., West 
| Warwick, R. I.; De Lisser Motors, 
|Inc., New York, N. Y.; P. A. Motor 
| Company, Metuchen, N. J.; Wey- 
mouth Motor Sales Company, Inc., 
| Weymouth, Mass.; Cy Perry, South 
Boston, Mass.; C. S. Collins, Inc., 
Brookline, Mass.; S. & W. Sales 
Company, Inc., Brooklyn, N. Y.; 
Coney Island Motors, Inc., Brooklyn, 
N. Y.; Drake’s Garage, Suncook, N. 
|H.; Guy H. Veino, Hillsboro, N. H.; 
| Adnabrown Garage, Lsbanon, N. H.; 
Vails Garage, Ludlow, Vt.; Geof- 
frion Garage, Newport, N. H.; Carl 
S. Dorr, Plymouth, N. H.: Ideal 
Garage Company, Asbury Park, N. 
J.; Charles F, Straub, South Am- 
boy, N. J.; Bridgeton Garage, 
Bridgeton, Me.; E. L. Westervlet, 
Patchogue, N. Y.; Danker & 
Donohue, Inc., Brookline, Mass.; 
| Steeves - Berringer, Inc., New- 
ton Center, Mass.; Spring Street 
Garage, Watertown, Mass.; Fred J. 
Quick, Hunter, N. Y.; Allinson’s 
| Garage, Haverstraw, N. Y.; West 
Philadelphia Motor Company, Phil- 
adelphia, Pa.; R. C. Parker & Son, 
| Biddeford, Me.; Elbert H. Nichols, 
Liberty, N. Y.; Bran’s Motor Com- 
pany, Montrose, Pa.; Oakland 
Garage, Susquehanna, Pa., and R. B. 
Sheldon, Tunkhannock, Pa. 

St. Louis—Charles J. Harwood, 
Des Peres, Mo, 

San Francisco—Deglie & Bledsoe, 
Big Pines, Cal.; Perkins Motor Com- 
pany Portland, Ore.; H. L. Schwarz, 
Oceanside, Cal.; Ben E. Johnson, 
San Francisco, Cal., and Anacortes 
Auto Company, Anacortes, Wash. 





REDUCES GAS PRICE 
Jersey City, N. J., June 13.—The 
Standard Oil Company of New Jer- 
isey has reduced the retail tank 
| price of gasoline %% cent a gallon 
throughout its territory. Previously 
|its service station price was only 42 
cent above the retail tank-wagon 
| price. The new schedule will in- 
crease the spread to 1 cent a gallon. 



















The authors then note that pis- 
ton ring shape is most important to 
performance and long life. The old 
method of weighing rings to deter- 
mine their tension or pressure by 
applying sufficient load to close the 
joint or diameter at 90 degrees to 
the diameter through the joint in- 
dicates little or nothing. It only re 
sults in a comparison of the pres- 
sure required to deflect the back 
half of the ring to close the joint. 
This portion of the ring is of little 
importance and is not difficult to 
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form. The most important part oi 


the ring is the 180 degrees opposite | 
the back half, the portion having | 
the joint. The ring must be shaped | 
so as to exert maximum pressure 

on the cylinder walls at the points, 

and yet have the shape of the por- 

tions either side of the joint con- | 
tact with the cylinder wall and ex- | 
ert sufficient pressure to prevent | 
blowby immediately on installation 
To accomplish this result has re- 


~ Male Tell Preemr, Ih 


|of which 


| speeds and give fair oil economy at 
low speed. The rings having point 
| pressure resist 4lowby up to a high- 


er speed; however, portions lying 
|away from the rollers permit the 
| excessive passage of oil. At high 


speeds the pressures from the com- 


| bustion chamber will collapse the 

ring having high point pressure, | 

| but not as easily as the ring hav- 
ing no point pressure. 
a oe 

Fig. 5 represents an endeavor to 

devise a graph to show difference 


in shape and radial pressure char- 
; acteristics, and their relation to the 
life of both oil-control and com- 
pression rings. For maximum life, 
| compression rings 
le 
same time they must contact with 
the seventeen rollers in the 
gauge. As the concentric ring wears 
and the Joint opens up, the point 
pressure reduces at a very rapid 
rate. On the best-shaped 3'4-inch 
compressed ring these pressures re- 
duce at a rate of 0.23 pounds per 


0.001 inch of radial wear. It has 
been determined that a ring of 
such shape will continue to per- 
form satisfactorily until approxi- 
mately 0010 inch is worn from 
the face, which corresponds to 20,- 


000 miles of normal operation 
, > 


Fig. 6 is a chart showing 3}, by %4- 
inch compression rings of five dif- 
ferent makes. They have 
raded in relation to their efficient 
life, namely, Groups 1, 2, 3, 4 and 5, 
Group 1 represents the 
ring having the longest life 
values shown at the right represent 
actual radial wall pressure in 
pounds. The values at the left rep- 
resent wall pressures in pounds, as 
taken from the radial pressure 
scale. Due to 
scale confines the ring within five 


o 


| rollers, it is necessary to divide these 


values by 1.3 todetermine the actual 





study of the pi 
portions of radial wall thickness a 


quired considerable 


free joint opening to diameter. 
When these proportions are correct 
the ring will conform to the curve 
of the cylinder wall with sufficient 
wall pressure at all points 

Fig. 3 shows the roller gauge with 
two extremes in ring shape exa 
gerated. The dotted ring shown with 
the points lying away from the roll- 
ers at the joint would exert no pres- | 
sure on the cylinder at the points. 

The ring shown in contact with 
the rollers at the points is of 
shape that there is no contact 


U- 


such 


the next three rollers on either side 
of the joint, although the point 
pressures may be sufficient. Wh 

these two rings are confined in an 


endless flexible band and checked 
for what is commonly known as Cil 


cularity, the former ring be 


will 


“flat”; in other words, the diameter 
across the joint will be less than 
the diameter at 90 degrees to it 


When confined the latter ring would 
show “long” or the opposite. Ring: 
that are long would indicate that 
the point pressure is high and rings 
that are flat would indicate that 
the points were low. From this 
will be seen that it is impossible 
determine accurately the 
characteristics of a ring by the flex- 
ible binder test alone. After corre: 
sha} has been accomplished, this 
sort of test can be used to some ad- 
vantage. 

Comparing the performance of | 
the rings described im Fig. 3 the} 
rings having no point pressure al- | 
low, excessive blowby at mode vas! 


it 
to 
shape 
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point pressure exerted on the 
|cylinder wall of rings correctly | 


shaped. This value does not apply 
all diameters. 

It should be noted that the dotted 
line specifies a low limit, or 3% 
pounds when measured in the scale. 
It is the authors’ opinion that such 
rings should show a pressure in ex- 
cess of the minimum shown, if max- 


LO 


imum life is to be assured. The 
ring for Group 5 has the shortest 
life and is more or less worn out 


before it is put into operation. With 
a known pressure drop of 0.23 pound 
per 0.001 inch of radial wear, this 
ring would reach the zero pressure 
line after approximately 0.003 inch 
wear; or, in other words, almost be- 
it would wear to a satisfactory 
face bearing. The other rings shown 


fore 
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must start with | 
maximum point pressure. At the} 


roller | 


been | 


The | 


the fact that the! 
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sures. This same reasoning can be 
applied to the oil-control rings. 

The laboratory roller gauge has 
seventeen radially drilled holes, so 
that a plunger can be inserted at 
each roller. The gauge is set up in 
an accurate scale, and pressure ex- 
erted on the plungers sufficient to 
release the roller. See Fig. 1. Re- 
sultant pressures can then be re- 
corded and plotted on a radial wall 
pressure chart, as shown in Fig. 7 
The high pressure on the diameter 
| through the joint is necessary to ac- 
complish long life, as explained for 
| Fig. 5. The values may seem to be 
somewhat irregular, but it must be 
realized that a considerable differ- 
;ence in pressure will result from 
variations of tenths of thousandths 
of an inch in face contour. In other 
words, if the rollers have a varia- 
tion of more than 0.00005 inch it is 
| impossible to draw an accurate con- 
clusion with respect to resultant 
radial pressures on new rings that 
| have not been rubbed to a full face 
| bearing. The rings that were plot- 
|} ted and shown in this chart wer¢ 
| new rings that had never been oper- 
ated in a cylinder. 


FEDERAL GOVERNMENT 
LUBRICATING OIL TAX 
RETURNS SEEN SMALL 


New York, June 13.—The new Fed- 
| eral tax upon lubricating oil, becom- 
|ing effective this month under the 
emergency tax bill to balance the 
| Federal budget, is viewed in the pe- 
troleum industry not only as impos- 
ing new burdens upon motorists, but 








upon industry and business in gen- | 


eral, 
Congress apparently thought, in 
restricting the 4 cents per gallon 
llevy to oil of viscosities between 
|S.A.E, 20 and 70, to place the tax 
}burden largely upon the motorist, 


}and estimated revenue at $35,000,600 


| per cent. of the burden, and of that 
}&amount approximately 25 per cent. 


will be paid by the farmer. Some 53 | 


| per cent. of the tax must be paid by 

various industries, such as lumber, 
Steel, textile, cement, cotton seed oil, 
planing and other mills; railroads, 
grain elevators, rubber companies, 
automobile manufacturers, farmers, 
factories of all kinds, etc. The re- 
| maining 4 per cent. of the oil is used 
|in miscellaneous activities. 


It is estimated that tax will raise | 
55-gallon | 


the cost of the 
barrel of oil doughly $2.20, which 
means that the lubrication costs of 
the various industries will be raised 
| 25 to 50 per cent. A typical class 1 
railroad, for instance, would pay a 
tax of around $41,900 yearly. 


average 


industry who believe the Federal 
government will derive less than 
half the expected $35,000,000 reve- 
Some 20,000,000 barrels of lu- 





| nue. 


| bricating oil were produced in 1931. | 


| Of these 5,000,000 were used in the 


cation, and 9,000,000 more were out- 
side the taxed classification. This 
leaves about 6,000,000 barrels in tax- 
able grades. The 1932 production of 
lubricating oils probably will be sub- 
stantially lower. 
And while the 


Federal govern- 
ment, it is pointed out, may get $12.- 
600,000 revenue, despite these ad- 
verse factors, the odds against it are 
made even larger by the operation 
of tax evaders and avoiders. Boot- 
leg oil, some of it stolen, some of it 
blended from inferior stock, already 
has made its appearance on the 
market Oils of higher and lower 
viscosity than is included in the tax- 
able range now can be blended to 
provide the desired grade, a possi- 
bility that probably will not be over- 
looked by large consumers. Much 
of the oil now purchased by various 
industries is used for purposes other 
than lubrication, and a diversion of 
this product into the lubricating « 
market may be expected 


ELECTRIC EYE MEASURES 
VALVE TIP HARDNESS 
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hardening of valves at the 


, Inc., Clevelai 


Tip 
Thompson Products 


lis done by a Westinghouse “electri 
jeye,” which accurately gauges th¢ 
jheat by recognizing its change in 
jcolor during heat treatment. The 


operator passes an electric current 
through the tip. At the proper heat 
the photo tube shuts off the current 
and automatically releases the valve 
into an oi] quench. 








| However, it is believed that at the | 
most the motorist will bear only 43 | 


There are those in the petroleum | 


arts for purposes other than lubri-! 
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CYLINDER BORING AND 


FACING MACHINE 


cylinders up to 96 inches in diame- 


ter. The machine is designed to 


1 








oe — 


William Sellers & Co. has just de- | 
veloped a large cylinder boring and | 


facing machine which will handle | what 


bore and face at a single setting the | 


cylinders and guides or large engines 
and booster pumps. 
will also handle cylinders of 
kinds, 

The work table of this machine is 
23 feet long by 8 feet wide, 
takes work up to 22 feet 
ing bar is 12 inches in 
with a length of 43 feet 
inches, The center of the 
bar is 54 inches above the table 
bed length is 48 feet 8 inches, the 
main section being a single 


other 


and 
boring 


36 feet long and weighing 
pounds. The whole machine weighs 
about 162,000 pounds. 

The boring bar is carried on two 
heads, one of which is stationary 
and acts as a driving unit, while 


the other, the tailstock, is adjustable 
longitudinally on the bed 


facing arm, This arm is driven by 
the boring bar and is mounted on a 
long revolving sleeve through which 
the bar passes. A tool rest with 
multiple tool slots is adjustable in a 
radial direction on each arm by 
means of a novel feed mechanism 
Locks actuated by levers allow 
facing arms to be engaged and 
engaged while the bar is revol 

The boring has a 6-inch 
throughout its length, and at 


dis- 
ving 

hole 

the 


The machine | 


and | 
The bor- | 
diameter, 
8 | 


The | 


Each | 
head is equipped with a heavy steel | 


the | 


working end it is bored to take cut- | 


ter-head shanks or smaller bars 
The full-length keyways are 180 de- 
grees apart and provide for keying 


the bar to the revolving sleeves in | 


the two heads 


With this construc- | 


tion wear on the bar due to rotation | 


The bar slides freely 
when being fed or 


is eliminated 
in the sleeves 
traversed. 

The bar is driven by a 40-horse 


power motor through a speed change 


ranging 
An inter- 


box, which gives speeds 
from 142 to Wr. Pp. m. 


|mediate gear train drives a 60-inch | 
| 


|herringbone gear attached to the 


|revolving sleeve in the fixed head. | 


|The main driving motor also gives 
jthe bar feed through positive gear- 
ling and a feed change box. Three 
{roughing and three finishing feeds 
'are available in either direction, In 
|addition ther is a power 
vided by a separate 7 
|motor. Manual adjustment 
provided. 

The bar has a stroke of 24 feet in 
three increments of 8 feet each. Au- 
tomatic knock-out, adjustable to any 
position, disengage the feed or 
traverse at the end of the 
The unit is traversed by means of 
'a 5-horse power motor mounted on 
the tailstock. In boring long engine 
bed assemblies, an intermediate or 
gallows support is provided for the 
boring bar. This is designed to give 
clearance on each side of the 
as well as below. It is easily moved 
and relocated on the work table, and 
if desired the entire structure may 
be moved off the machine. In 
ting the work up, it is necessary to 
remove the upper portion of this 
support 

Three 
needed 
withdrawn 
chine 
with revolving sleeves. Disappear- 
ing keys are depressed when the bar 
enters the sleeves and spring out- 
ward to engage the keyway the 
bar when it begins to rotate 

All moving parts of the machin¢ 


art 
it 1 
ma- 


auxiliary supports 
to hold the bar when 
at the back of the 


of 


re constantly oiled by gravity from 


central tanks, except in the cases of 


traverse | 
at a speed of 16 feet a minute, pro- | 
¥-horse power | 
is also | 


stroke. | 


bar, | 


set- | 


These supports are provided | 


isolated bearings Gear boxes are | 
oiled by splash and _ conveyors 
to insure a constant flow of oil 


through the ball bearings and over 
the gears, Units that move inter- 
mittently, such as the tailstock, are 
lubricated by a one-shot system 


The three ball-bearing motors are 
mounted directly on the machine 
s is the electrical equipment. Power 
delivered to the motor of the ad- 


ustable head through a cable kept 
by a spring reel 
are provided to prevent overrunning 


tert 
aul 


of the bar. Two operating positions 
re provided to increase the flexi- | 
ility of the machine. The operator | 


Dll 
ha 
from either head, and the bar can 
be started, stopped and traversed or 
fed in either direction by hand or 
} power through duplicate levers and 
push-button stations, 


Limit switches | 


do you 


buy 
| @ 


casting | 


80,000 | beyon ad 


PERFORMANCE 
? 





Although performance is un- 
questionably the basis of power 
purchase, you get only partial 
value if you purchase on per- 


formance alone. 





This is one of 
the plus values offered by 
CONTINENTAL 


In selecting Continental — 
laboratory research and 
improvement, at no extra 
cost, are part of your pur- 
The 


engine you buy today rep- 


chase. Continental 





resents the peak of con- 
temporary engineering 
achievement; in the Con- 
tinental engine you buy 
tomorrow will be found 
every worthwhile new de- 
velopment. Practical ex- 
perience dictates, and Con- 
tinental’s facilities permit, 
the constant change and 
improvement of current 
designs to a degree impossi- 


»yle in plants of lesser scope. 
| | I 





fontinental ~ 


Fugines 


CONTINENTAL MOTORS 
CORPORATION 


Offices: Detroit, Michigan 


Factories: DetFoit and Muskegon 


complete control of all motors | 





AUTOMOTIVE DAILY NEWS, TUESDAY, JUNE 14, 198 


nother 


| Leading | )ealer 
TURNS TO DODGE 


The C. H. Black Company of Lima, Ohio now 
joins the ranks of well-known dealers who are 
turning to Dodge and Plymouth sales. 

C. H. Black is a prominent business man... 
a civic leader... a man whose judgment carries 
weight and conviction. 

“Dodge has continued to stand out,” he says, 
“in these times when so many business organi- 
zations have wavered uncertainly. 

“The Dodge institution, like its product, has 
not only been sound and dependable but ag- 
gressive in foreseeing new trends and paths for 
progress. 

“I know of no cars in their price class that 
give so great a value as the Dodge Six and Eight. 
I know nothing in the lowest-priced field to 
compare with the new 1932 Plymouth. I am 
convinced that Dodge Truck values are not 
even closely approached. 

“I am convinced that I am securing the great- 
est value for my customers as well as the wisest 
course for my own interest in taking on the 
Dodge and Plymouth franchise.” 

If you want to know more about Dodge and 

C. H. BLACK, President why it is attracting so many outstanding dealers, 

of The C. H. Black Co., Lima, Ohio write sales manager A. vanDerZee, Dodge 
Brothers, Detroit, Michigan, for full information. 

Your inquiry will be held in strict confidence. 


Q 


YOU’LL DO BETTER WITH 


DODGE 


DODGE SIX - DODGE EIGHT - PLYMOUTH - DODGE TRUCKS 





